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\ PRESIDENT SELECTED? 


Strongly Reported That Charlies E. 
Parker, Company’s New England 
Manager, Will be Elected. 


Philadelphia, Sept. 29.—While a 
lefinite tender of the presidency of the 
insurance Company of North America 
ind its subsidiary corporation, the Alli- 
ance Insurance Company, has not yet 
been made, it may be asserted, with no 
little confidence, that Charles E. Parker, 
of Hartford, for years the highly suc- 
cessful New England general agent of 
both companies, will have the refusal of 
the positions. That he will decline 
them, however, is hardly to be consider- 
ed, Mr. Parker being a North America 
man through and through, and highly 
jealous of the name and fame of the 
time tried institution. 

Following the death of the Company’s 
long time president, Charles Platt in 
January last, the directors of the or- 
ganization gave serious thought to the 
selection of a successor, the prevailing 
sentiment being that a man of proven 
experience, and yet sufficiently youthful 
to possess enthusiasm and skill to main- 
tain a more progressive policy than that 
hitherto followed, should be secured. 
The task of finding such a person was 
entrusted to a committee of ten, who 
proceeded to the work with the de 
liberation justified by its importance. 

R. M. Bissell, vice-president of the 
Hartford Fire—strong, well poised and 
ambitious—first attracted the attention 
of the committee. By invitation Mr. 
Bissell visited Philadelphia once or 
twice and informally met a number of 
the leading directors of the Insurance 
Company of North America. He finally 
decided to remain with the Hartford, the 
entire underwriting management of 
which has since been placed in his 
hands. 

Vice-President Milligan, of the 
Phoenix of Hartford, a man built very 
much on the lines of Mr. Bissell, was 
then approached, but could not be in- 
duced to leave his present connection. 

Turning to the staff of their own in- 
stitution the directors of the Insurance 
Company of North America, discovered 
in Charles E. Parker, of Hartford, a man 
of presidential timber, and one who had 
shown through a series of years his 
capacity as a large profit producer. 
About forty-four years of age, Mr. 
Parker has spent thirty years in the em- 
ploy of the stalwart old Philadelphia 
company, having begun as an office boy 
for the then New England managerial 
firm of C. C, Kimball & Co., of Hart- 
ford. From running errands to 
clerical work, and still later to be- 
coming right hand man to Mr. Kimball, 

(Continued on page 11.) 
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TRAVELERS’ CONVENTION, 


150 AT NARRAGANSETT PIER. 


President S. C. Dunham Discusses Trou- 
blesome Laws—Predicts Complica- 
tions In Accident Business. 


One hundred and fifty delegates 
resenting the producing force of 
eighteen States and home office officials 
attended the Eastern Convention of 
Travelers Insurance Company, held at 
New Mathewson Hotel 
sett Pier, R. I, September 9 
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“OLD GUARD” MEMBER HONORED. 





W.L. T. Rogerson Elected Second Vice- 
President of Life Insurance Co. 
of Virginia. 





Succeeding the late James W. Pegram, 
who was one of the oldest and most 
widely esteemed Southern life insurance 
officials, W. L. T. Rogerson, secretary of 
the Life Insurance Company of Virginia 
has been advanced to the position of 
second vice-president, his title being 
2nd vice-president and secretary. 

Mr. Rogerson, though still in the 
prime of life, is a veteran in the service 
of the company, being one of five or six 
members of what is known as the “Old 
Guard.” He commenced as an agent for 
the Life Insurance Co. of Virginia at 
Petersburg, Virginia, in 1882, so that he 
has been continuously identified with 
the company for over a quarter of a 
century. His worth as an agent was 
quiskly recognized, resulting in a pro- 
motion as assistant in charge, and later 
to a superintendency at Petersburg. 

In this capacity he extended the inter- 
ests of the company in a substantial 
manner and was rewarded by a promo- 
tion to a larger fieid, being given a New 
Orleans district. The company again 
recognized that in Mr. Rogerson it pos- 
sessed a man capable of handling big 
things, and he was appointed general 
superintendent of the company’s affairs 
in that city. His next appointment was 
that of supervisor having charge of the 
agency and field force in all territory 
covered by the company. 

In 1902, at which time Secretary 
Pegram was advanced to the position of 
second vice-president, Mr. Rogerson was 
elected as his successor, a post he has 
filled with great credit to the company 
and himself. In him the Life Insurance 
Company of Virginia possesses a safe 
executive, and one of commendable 
capacity and energy. He is well and 
favorably known throughout the South, 
while in Richmond he is a member of 
Commonwealth Club and other 
social organizations. 

The Eastern Underwriter, with many 
other friends, extends congratulations 
and best wishes for continued success. 


the 





ORGANIZED BY INSURANCE MEN. 





President Cotter Says Organizers of Cit- 
izens Life of Reading Have Prac- 
tical Experience. 





The Reading Finance & Securities Co. 
of Reading, Pa., is incorporated with u 
capital of $100,000 for the purpose of 
promoting the Citizens Life Insurance 
Co. of America of that city, being the 
fiscal and general agents for the sale 


of the life company’s stock. In a state- 
ment to The Eastern Underwriter rela- 
tive to the purpose of his company, 
President J. W. Potter says: 

“The stock of the life company is sold 
e beginning with $15 per share, 
the par value of the same being $10. 
There is no sfock to be given or options 
to any director or other persons for in- 
fluence or favor. The capital of the life 
company to be $500,000 with an estimat- 
ed surplus of $250,000 after all commis- 
sions have been paid for the sale of such 


at a pric 


stock The board of directors of the 
life company will be composed of 
representative business men, all of 
whom will be residents of Berks and 


adjoining counties of this State. The 
stockholders of the Reading Finance & 


Securities Company are many of the 
best men in this section, and its officers 
are: W. J. Cotter, president; W. G. | 
Whitfield, vice-president and treasurer, | 
and L. D. Jacoby, secretary. The direc- 
tors are W. J. Cotter, W. G. Whitfield, | 
L. D. Jacoby, C. H. Brown and R. C. 
Lupton, all insurance men. General 
counsel are Rick & Nicolls of Reading.” | 


| 
LIFE INSURANCE TAXATION. 








President DeBoer of the National Life 
of Vermont Suggests Modifications 
In Present System. 





In an address before the Internation- 
al Tax Conference, on Wednesday, of | 
jast week, Jos. A. DeBoer, president of | 
the National Life of Vermont, discussed | 
in an. able manner the question of in-| 
surance taxation. He suggested the fol- 
iowing as a means of remedying the 
present unjust and complex system: 

“First—That taxation of life insur-| 
ance companies should be reserved to | 
the several States. 

“Second—That the tax should be} 
based upon the gross premium income) 


in each State at not exceeding 1 per 
cent. } 
“Third—That county and municipal 


taxation and their licenses should de 


abolished. 
“Fourth—That State fees for filing, 
publication, etc., should be made uni- 


form in the several States. 
“Fifth—That agents’ licenses should 
be made uniform and not exceed the| 
costs of- an adequate supervision. 
“Sixth—That the use of interstate 
comity through the advices of State 
commissioners should be_ substituted | 
for reprisals through reciprocal and 
retaliatory icgislation; and 
“Seventh—That there should be pub-| 
lished in all insurance reports a iull 
statement of details of the income re- 
ceived by each State from taxes, 
licenses and fees upon the business of 
life insurance, witha statement of the 
cost to the State of its supervision.” 





Dividing lowa. 





Following the -resignation of H. H. 
McKinney, supervisor of the Equitable 
Life of New York, for Iowa, the terri- 
tory is being divided into five or six 
agencies with a managing agent in 
charge. The reorganization work is be- 
ing performeac under the supervision of 


L. M. Wise, Western Superintendent 
and F. G. Hoagland, agency supervisor. 
E, A. Parker, formerly with the New 
York Life, will have charge of the 


agency at Sioux City. 


“Sowing the Seed.” 





The Philadelphia general agency of 
the New England Mutual Life, Marston 
& Wakelin, issue an attractive and at | 
the same time forceful slip which reads 
something like this: “The New Eng- 
land M. L. I. C. is paying in policy 
claims in Philadelphia and vicinity an 
average of $5 every minute, or $300 
every hour, or $2,400 every working day. 
A check for $2,400 to some family every 
day in the year. Are you properly in- 
sured? Delayed action on your part 
may deprive your family of their right- 
ful share in these benefits.” 

The idea gives the recipient somthing 
to think about and also affords an op- 
portunity for personal application. 
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DEFINITIONS OF WORDS USED IN CONNECTION 
WITH LIFE INSURANCE. 

Agent:—One who acts for another; one who acts 
in virtue of an authority from his principal. The 
duties and powers of an insurance agent are usually 
defined in his contract. A general agent has com- 
paratively wide powers and is bound to transmit all 
the information he receives regarding the health, 
habits and surroundings of an applicant to the 
Principal Office of the company. But unlike a fire 
insurance agent, a life agent has not the power to 
place the company on the risk of the insurance nor 
to waive forfeiture, nor to accept premiums after 
the expiry of the grace period. 

A soliciting agent is usually an intermediary only, 
with limited powers and no right to collect premiums 
or bind the company in any way. 

Application:—The form and statement filled out 
by a person who wishes to get a policy of life insur- 
ance. It gives particulars of his age, history, and the 
kind of insurance wanted. 

Assessment:—A sum levied to pay death claims by 
an organization depending on these levies to pay 
them. In its nature it is like the premium required 
for life insurance, but differs from a regular premium 
in that it is not calculated in advance on a scientific 
basis, but depends on the deaths among the mem- 
bers during the year. 

Automatic:—Becoming effective without any out- 
side influence. Automatic non-forfeiture consists in 
applying the reserve value, or a large part of it, in 
some manner previously agreed upon, whether the 
insured or beneficiary takes any action to secure 
this equity or not. 

Beneficiary:—The person named to receive a bene- 
fit; the person to whom the sum insured under a 
policy is payable. Most frequently a man on effect- 
ing a policy names his wife or some of his children 
as the beneficiary to obtain the money at his death. 

Bonus:—In life insurance this word is used in 
Great Britain as the equivalent of dividend in tais 
country. It is the share of surplus allotted to a 
policy. 

Claim:—The right to demand a payment. Most 
frequently applied to death claims, but also quite 
properly used in relation to surrender values and 
other payments. 

Commutation:—Changing from one thing to its 
equivalent in another form. An agent speaks of 
commuting his commissions when he obtains two or 
three larger payments in the early years instead of 
smaller payments extending from 9 to 14 years. 
Premiums may likewise be commuted from an annual 
basis to a single premium, or from Life Payments 
to Limited Payments. An actuary also speaks of 
Commutation Columns which are valuable aids to 
the making of calculations. 

Compound:—Is used in life insurance to indicate 
an accumulated benefit. When applied to interest 
it means that the interest for any year is added to 
the principal sum, and interest for the subsequent 
year is calculated on both. Simple interest consists 
in allowing interest on the principal sum only, with 


no interest on the interest as it accumulates from 
year to year. The word compound is also applied 
to dividends or bonuses in life insurance when the 
computation is made not only on the sum insured 
but also on dividends previously added and remaining 
undrawn. 

Conditions:—The restrictions and limitations in 
a policy of insurance. The conditions show wha 
aman must do, and what ne may not do, to maintain 
his insurance in full effect. For example: He must 
pay the premiums, and usually may not commit sui- 
cide within one year from the date of the policy. 
These are termed conditions of the insurance, or 
Policy Conditions. 

Contingent:—Depending upon the happening of 
some uncertain event. Deferred dividends had al- 
ways a contingent element; they were payable con- 
tingently on survival; that is, if the insured survived 
a fixed period they were payable, if he did not sur- 
vive they were forfeited. 

Continuous Instalments:—This phrase is used to 
define a provision frequently inserted in a policy 
that payment of the sum insured by instalments will 
continue during the lifetime of some person named, 
and will not cease, as under most instalment policies 
after a fixed period of years. The continuous instal 
ment feature in a policy usually guarantees the pay- 
ment of a fixed sum (say $100) annually for 20 
years, and promises to continue paying $100 each 
year after the 20 years so long as the beneficiary may 
live thereafter. 

Contribution Plan:—A method of distributing the 
surplus of a life insurance company based upon the 
general principle that those policyholders who caus 
ed (i. e., contributed) the surplus should have such 
surplus refunded to them in the proportions they 
may have contributed. The general principle is rec- 
ognized in all systems of distributing surplus in 
America. 

Convertible: Susceptible of change; containing a 
right to change. A Convertible Term Policy gives 
the option to change to any life or endowment form 
at the premium rate for the attained age without medi- 
cal re-examination; sometimes also the right to date 
back and change on payment of the difference in 
premiums with interest. 

Cost of Insurance:—That portion of the net prem- 
ium applied each year to pay a policy’s proper share 
of the death claims. For example: if 100 people of 
the same age combine and agree to pay $1,000 on the 
death of each, and if one of them should die in 
the first year, the cost of insurance for each one 
of the hundred would be ten dollars, that is, the 
proportionate share of $1,000. This cost is modified 
by the age of the insured and the kind of policy 
which he may carry, as is more fully explained in a 
previous article on Premiums. 

Deferred:—Delayed; postponed until another time. 
In life insurance the word is applied to dividends 
which are not drawn until some future date and 
are not payable in event of death or discontinuance 
of the policy to the time fixed. 


Discount:—A sum allowed for the use of money 


when a payment is being made before it falls due. 

Discrimination:—The act of distinguishing some 
persons from others; making a difference or dis- 
tinction. In life insurance the word is generally 
applied as meaning the allowance of a favor or prefer- 
ence to some policyholders which othes do not share. 
The laws are strict in condemning such unjust favor- 
itism. 

The New York law reads: “No life insurance cor- 
poration * * shall make any discrimination in 
favor of individuals of the same class or of the same 
expectation of life, either in the amount of premium 
charged or in any return of premium, dividends or 
other advantages. * * * No such corporation or 
any agent thereof shall pay or allow, or offer to pay 
or allow as an inducement to any person to insure any 
rebate of premium or any special favor or advantage 
whatever, in the dividends to accrue thereon, or any 
inducement whatever not specified in the policy.” 

Distribution:—Allotment; the allocation of divi- 
dends. Generally applied to a division of the surplus 
among policyholders. 

Dividend:—Sum divided; the share of surplus al 
lotted to any person. Dividends on life insurance 
policies may be either “annual” or “deferred.” 

Endowment:—A sum settled on any person; a pro- 
vision for the future. An Endowment policy guaran- 
tees a sum of money at death of the tnsured or on 
his surviving a fixed period of years, whichever may 
first happen. A Pure Endowment policy guarantees 
a sum of money only on survivance, nothing being 
payable in event of death. The derivation is from 
the same root as dower, or the Frenca word dot. 

Expectation:—The expectation of life is the aver- 
age future lifetime—that is the period of time which 
persons will, on the average, live from their present 
age until death. At age 30, the expectation by the 
American Experience table is 35.3 years; at age 
40 it is 28.2 years; at age 50 it is 20.9 years; and 
at age 60 it is 14.1 years. 

The expectation of life is only of value in compar- 
ing mortality statistics; it cannot be used in mone 
tary calculations without leading to error. 

Extra:—Outside of; beyond; something more than 
the usual. The word is frequently applied to prem- 
iums charged above tae usual rate for an additional 
hazard of occupation or reduced vitality. 

Forfeiture:—The loss of a right by default. The 
word is applied to the lapsing of a policy for non- 
payment of a premium when due; to the loss of divi- 
dends by death or discontinuance of the policy; to 
the cancellation of the policy for breach of some 
important condition, etc. 

Fraternal:—Pertaining to a brother; a system of 
insurance supposedly on brotherly, in preference to 
scientific, principles. The system is fully discussed 
in an earlier article on Reserves. 

Gain and Loss Exhibit:—A statement obtained an- 
nually by Insurance Departments from life insurance 
companies which purports to show the sources from 
which the surplus has been derived and the uses to 
which such surplus has been put, with the amount 
distributed. To an expert the statement is valuable; 
but for the public generally it is misleading. 

Impairment:—Lessened vitality; any condition 
which may reduce the future lifetime below tae 
normal. The condition may be physical, hereditary, 
or caused by occupation or environment. 

Industrial Insurance:—A system of insurance de 
signed for the needs of the industrial classes, under 
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which premiums are usually payable weekly and are 
collected from door to door by the company’s agents. 
Sometimes the term is applied to insurance on which 
premiums are payable monthly or at more frequent 
intervals. The manner of collecting the premiums 
at the house of the insured is: however the distinctive 
feature of Industrial Insurance. 


Instalment Policy: —A contract of insurance where- 
by the sum insured, instead of being payable in one 
sum, is spread over a period of years. The form 
has been used by some agents in such an objection- 
able way that special legislation has been passed to 
prevent the misrepresentation explained in an earlier 
article. 

Insurable Interest:—The legal right to effect in- 
surance on the life of another. For example: A wife 
has such an interest in the life of her husband, a 
creditor in the life of his debtor to the amoun* of 
the debt, and so forth. 

Lien:—A claim against property for the amount of 
an indebtedness. An unpaid premium may be a lien 
against the policy. Sometimes insurance is gran‘ed 
on unhealthy lives subject to a deduction in event 
of early death, or death from specific causes; tais 
deduction is called an “Impairment Lien.” 

Limited Payment:—A form of whole life insurance 
i. e., payable at death, under which “he premium 
payments cease after a fixed period of years or at 
prior death. 

Loading:—That portion of the annual premium 
which is charged te meet expenses, contingencies, 
and surplus expectations. For full explanation see 
preceding article on Premiums. 

Mutual:—Pach acting in the interest of the other. 
A mutual company is supposed to be managed and 
governed by its policyholders who may vote for the 
directors. 

Non-Forfeiture:—This term is used to denote the 
right of a policy holder to have the equity in his 
policy credited to him should the policy lapse o2 
failure to pay a premium. Sometimes paid up in- 
surance is granted for a proportion of the original 
policy; sometimes the face value of the policy is 
extended for a temporary period; and sometimes the 
equity in the policy is applied to pay the premiums. 
Any one of these forms may be called a non-forfeiture 
privilege. 

Non-Participating:—A term denoting that there 
are no additional privileges under a policy from 
sharing in the surplus earnings of the company. 


Premiums are lower than those for participating 
policies. 

Old Line:—A popular title used to distinguish 
scientific life insurance from assessment and fra- 
ternal benefits. Under Old Line Insurance reserves 
are set up annually from the premiums received, 
and these reserves guarantee the ultimate payment 
of the sum insured. 

Options:—Rights of choice. The different modes 
in which payment of the sum insured may be taken; 
or the values in a policy on surrender; or the man- 
ner in which dividends may be applied. Settlement 
options usually include payments either: (1), in cash; 
or (2), ‘by instalments for a fixed period of years; 
or (3), in the form of a life annuity. 

Ordinary Life:—The title used to define that form 
of insurance which is payable at death with fixed 
annual premiums for life. 

Participating:—Entitled to receive a share. The 
word is used to distinguish those policies whica 
share in the surplus earnings of a life insurance 
company. Premiums are computed in such a way 
that they will probably yield a surplus fund which 
is distributed among participating policyholders in 
proportion to the amount which each policy has con- 
tributed. 

Policy:—The document setting forth the terms of 
an insurance contract. 

Premium:—The payment made to obtain and 
maintain a policy; the consideration for the contract. 
The word is derived from the practice of insis:ing 
that a premium had to be paid before the policy 
contract would go into effect. 

Probability:—Often defined as “chance,” but this 
word gives an uncertain feeling which probability 
should not aave. Probability is the science of events 
which individually may tbe uncertain, but which in 
large numbers occur and recur with regularity as 
governed by a fixed law. The doctrine of probabili 
ties forms the basis on which scientific life insurance 
is founded. When large numbers of persons are in- 
volved there is a marvellous accuracy and regularity 
in the rates of living and dying. 

Proprietary:—Having stockholders who elect the 
directors and control the affairs. 

Rebating:—Granting a favor in refund of premium: 
the payment by an agent of part of his commission 
to the applicant for insurance. See discrimination. 

Renewable:—Capable of being continued after 
expiry. Some term policies provide that when they 





DISCONTINUES AGENCY COMPANY. ‘ial family 
On August 





President Hunt Has WHousecleaning In 


have been made in the personnel of our offi 


inents between The Cleveland Life and the 
American Agency Company were terminated. 


expire they may be renewed for another term with- 
out medical re-examination at the premium rate for 
the then age; such policies are called Renewable 
Term Policies. 





Reserve:—The policy value; the liability by the 
company which has accrued under a policy after 
payment of premiums for a year or two. See pre 
ceding article on this subject. 

Reversionary:—Of such a nature that it reverts or 
turns back; payable at deata, or at some future date. 
A reversionary dividend is payable at death, or in 
the case of an Endowment at death or maturity. A 
Reversionary Annuity is payable to one person after 
the death of another. 

Selection:—Choice; option. Selected lives ar: 
those healthy ones who are passed and chosen for 
acceptance after a medical examination. Adverse 
Selection consists in the exercise of an option which 
may result to the disadvantage of the company. 

Single Premium:—A form of policy under whic) 
the premium is paid in one sum when the contract 
is entered upon. 

Surplus:—Funds or securities held by the company 
over the legal requirements, or over such standard 
as the company may have voluntarily adopted. 

Surrender:—Giving up for a consideration; accept- 
ance of the equity in a policy in one or other of the 
optional forms which are available, with the conse- 
quent cancellation of the contract. 

Survivorship:—The state of outliving another fol 
lowing after another life. A Survivorship Benefit is 
one which accrues only if the beneficiary survives 
some other specified person. 

Temporary, or Term Insurance:—A form of insur 
ance which expires after a fixed period if the life 
insured be then living. The sum insured is payable 
only in event of death during the term agreed upon 
for which premiums are paid. 

Valuation:—The act of ascertaining the liabilities 
under policy obligations of a life insurance company. 
Each policy has a reserve or policy value and the 
process of valuation determines the aggregate amount 
of such reserve. 

Whole Life:—A form of policy under which the 
sum insured is payable at death. 

More elaborate explanations of the use of some of 
these words have been prepared by the same author 
and are published in the 7th edition of ‘Principles 
and Practices of Life Insurance.” 











loth, 1909, all Agency agree 


The Northwestern 





| NSURANCE MEN will Note the signifi- 
cant increase in The Northwestern's 
new business during the past four years. 


Cleveland Life—Will Adhere To 
Correct Principles. 





Since assuming the presidency of the 
Cleveland Life, William H. Hunt has 
brought about a cancellation of the con- 
tractual with the American 
Agency Company. Mr. Hunt says the 
stockholders of the Cleveland Life are 
desirous of seeing the company succeed 
“by respecting faithfully correct princi- 
ples in insurance practice.’ Following a 


relations 


conservative course the company will 
gradually extend its operations. Li- 
cense was received September 15 to do 
business in Kentucky and the company 
was recently granted permission to 
operate in West Virginia. In a letter 
to The Eastern Underwriter under date 
of September 23, Mr. Hunt says: 


[ was elected President of this Company 
on June 29th. Since that date further changes 


The Cleveland Life [Insurance Company has | 


established its own Agency Department, and 
since September 1st, is directing entirely its 
Agency foree. The affairs of the American 
Agency Company have been liquidated. All of 
the assets of the American Agency Company 
including its interest in renewal commissions 
upon the five and one-half millions of busi 
ness placed upon the books of The Cleveland 
Life have been acquired by The Cleveland 
Life upon a basis extremely favorable to 
this Company. In every particular The Cleve 
land Life is stronger to-day than at any 
time in its history. The future seems most 
promising. 

On August Ord, 1909, certificate was issued 
The Cleveland Life, authorizing it to tran 
sact business in the State of West Virginia. 

On September 15th, 1909, authority was 
granted The Cleveland Life to transact busi 
ness in the State of Kentucky. 

Further expansion is contemplated. We 
intend to pursue an aggressive policy, yet, 
always mindful of the respect and esteem 
accorded a Tife Insurance Company follow 


ing strictly lines of conservatism and strict | 


regard for correct insurance principles. 

The Cleveland Life is controled, and its 
business policy directed by some of the most 
successful business men of Northern Ohio. 
Our Board of Directors is determined to make 


The Cleveland Life one of the notably sue- | 


cessful Insurance Companies of the Middle 
West. 








up Agency in addition. 


profits to live on 





AGENCY SUPERINTENDENT WANTED 


One who can furnish good references and prove a production 
of $100,000 personal busines~ in 1908. 


One of the Oldest and Largest Companies in the World. 
15 Million insurance in force in 23 Counties. 

Salary plus full commissions and 
renewals for investment. 


PENNSYLVANIA 
Care of EASTERN UNDERWRITER 


Must assist in building 


renewals. First vear 








IMPORTANT FACTS relating to this 
business are shown by the following per- 


Mutual Life Insurance Co. 


f Mil uk centages: M k \ 
penses ortahty nterest 
0 waukee 1905 12.15 67 4.73 
. 1906 11.76 59 «4.72 
GEO. C. MARKHAM, President ° 
1907 11.81 58 «4.76 
A. Ss. HATHAWAY, ° 
Tira 1908 10.76 594.84 


New Business Paid-For It is capable of easy demonstration that 


The Northwestern is the best Company to 





se; + + Reet — Northwestern’s polic ntract 
contrac 
1906 - - - 93,563,452 with its Dividend Options aid-up and En. 
owmen ions ions of Settlemen 

1907 c q r 102,283,634 and the emium Loan feature. . 
1908 - - . 109,773,709 Issues Partnership and Corporation In- 


surance. . 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Cemmenced Business 1858. 




















BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 
This Company, with its more than fifty years 
| of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 
For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 


( Course of Insurance Education 


ur : Department for Furnishing 
| Soca New Model Policy 


wi. Plough the Field and Assure 
the Harvest for Good Agents 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 


LEON F. FOSS, General Agent 

W. H. DYER, General Agent 
JOHN H. ROBINSON, General Agent 
| 263 Broadway, New York 





CERT 
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NEW JERSEY LIFE REPORT. 


INCREASES MADE. 





CREDITABLE 





Insurance Department Reviews Condi- 
tions Covering 180 Companies and 
Five Branches. 

Part II. of the New Jersey Insurance 
Report for the year ended December 31, 
1908, showing the condition and busi- 
ness of companies, other than fire and 
marine, having authority to do business 

in the State, has just been issued. 

The report comprehends the returns 
of 180 companies and associations, be- 
ing the same number as reported for 





1907. The classification is as follows: 
Wised Premiums Lahe- 265... ccc cccesess 39 
Fidelity and Casualty ..........+ee- 52 
SE iv ns betes nas dw een 7 
Title and Mortgage Guarantee ...... 6 
Fratertal Beneiciary .....csiccvces 76 


The general statistics of the several 
companies have already appeared in 
these columns, but the New Jersey data 
appears for the first time and exhibits 
a very creditable showing. 

The “fixed-premium” life companies 
issued during the year 34,357 Ordinary 
life policies, representing $60,019,686 in- 
surance, and 306,073 Industrial policies, 
representing $41,950,881 insurance. 

This was a gain over the issues of 1907 
of 4,317 in the number of Ordinary 
policies and 21,255 in Industrial policies, 
a total gain of 25,572 policies. The gain 
in insurance was $11,372,665 for Ordin- 
ary and $3,112,662 for Industrial, a total 
of $14,485,327. 

The Ordinary policies in force in the 
State at the end of the year numbered 
189,034 for an insurance of $336,752,768 
and the Industrials numbered 1,899,508, 
for $239,767,551. This was an increase 
over 1907 of 9,215 in the number of 
Ordinary policies outstanding and 59,931 
in Industrial, a total of 69,146. The in- 
surance in force shows an increase of 


$13,292,346 Ordinary and $6,554,190 In- 
dustrial, total $19,846,536. 
The premiums received, claims paid 


and claims incurred in the State for the 
year were as follows: Premiums, Or- 
STANDARD 


JEFFERSON LIFE. 


Interesting Gathering of Field Men at 
Home Office—Secretary Gold 
Presented with Silverware. 





The agency meeting of the Jefferson 
Standard Life held in Raleigh, N. C 
September 17 and 18, was deemed high- 
ly successful, from standpoints of both 
agent and company. In the absence of 
President Brown, Vice-President P. D. 
Gold, Jr., presided and made the ad- 
dress of welcome, J. T. Liles, of the 
Orangeburg S. C. firm of Liles & Liles, 
responding on behalf of the field men. 
Secretary Charles W. Gold, who is also 
superintendent of agencies, in a stirring 
address, outlined the object of the meet- 
ing. 

The topics discussed were as follows: 
‘Our Most Popular Policy, and Why”’— 
“Relations of Agents and Medical Di- 
rector”’--“Why Should My Prospect Take 
A Jefferson Standard Policy’—‘Our 


Company Assets”—“The Relation of 
Agent and Actuary’—‘Our Accounting 
Department’”—“‘How To Write Forty 


$1,000 Policies In A Month.” 

The pleasure side of the meeting in- 
cluded a “smoker” at the Capital Club, 
an automobile ride, a barbecue and a 
theatre party to see Al. G. Field’s Min- 
trels. At the “smoker” Dr. H. H. Bass, 
on behalf of the agency force, presented 
Chas. W. Gold, secretary and superin- 
tendent of agencies with a handsome 
chest of silver. 

A new organization styled “The Jef- 
ferson Standard Agency Association” 
was formed, the officers selected being: 

R. H. Gwaltney, of Wilmington, pres- 
ident; A. L. Deadwyler, of Athens, Ga., 
first vice-president; J. T. Liles, of 
Orangeburg, S. C., second vice-pres- 
ident; K. A. Stewart, of Raleigh, sec- 
retary, 


dinary $10,431,215, Industrial $8,713,304, | 
increase $515,548 and $113,770, respec- | 
tively. Claims paid, Ordinary $4,810,654, 
Industrial $2,965,344, decrease $159,160 
and $89,464, respectively. Claims in- 
curred, Ordinary $4,789,327, Industrial 
$2,948,768, decrease $179,301 and $116,- 
259, respectively. 
Miscellaneous Business. 

The premiums received during the 
year in the State by the fidelity and 
casualty companies amounted to $1,545,- 
238, which was $190,739 more than was 
received in the previous year. The 
losses aggregated $471,469, or $42,206 
greater than the losses of 1907. 

Assessment Companies. 

The returns of the Assessment Life 
Associations show 3,851 policies issued 
in the State amounting to $1,072,395, a 
gain for the year of 1,190 in number and 
$549,984 in amount. The policies in 
force in the State numbered 9,810 and 
amounted to $4,669,991, being an in- 
crease of 1,687 and $377,576,respectively. 
The premiums and assessments received 
amounted to $107,236, or $22,246 more 
than was received in 1907. The claims 
paid were less by $29,707, the total being 
$38,766. 

Fraternals Show A Loss. 

The fraternal beneficiary associations 
wrote 15,218 policies in the State, 
amounting to $9,821,404, being 5,629 less 
in number and $1,537,009 in amount than 
the previous year’s writings. The num- | 
ber in force at the end of year was 116,- 
594 and the amount $119,387,301, being 
an increase over 1907 of 6 in number, 
but a decrease in amount by $1,785,944. 

The assessments collected from mem- 
bers in the State amounted to $2,147,741, 
or $38,484 more than in the year before, 
and the claims paid amounted to $1,638,- 
912, or $185,803 less. 





Wants Limit Removed. 





Darwin P. Kingsley, president of the 
New York Life returned from his trip | 
abroad, which was spent largely in Eng- 
land and Scotland, during the past week. 
In an interview in the New York Com- 
mercial he is quoted as saying. 

“We have been occupied so with hedg- 
ing and trimming that we have man- 
aged to keep out of jail so far and hope 
to do so until January 1. 

“The law of 1906 by limiting the scale 
of our annual output has compelled us| 
to refuse millions of dollars of insur- 
ance. We have been up against it ever 
since the law was passed. Our business 
in Europe is in good condition, but we | 
are not trying to do a stroke of new 
business abroad because of limitations 
imposed here. Being a New York com- 
pany, we have to conform to the same 
laws in other countries as in New York. 

“TIT am going to do all in my power to 
have the law repealed. It is one of the 
most unjust measures ever framed, and 
it has absolutely prevented the growth 
of the insurance business at a perfect- | 
ly healthy and normal rate.” 


Licensed In New Jersey. 

The Girard Life Insurance Company, 
of Philadelphia, incorporated in January 
last as a joint stock “legal reserve’’ com- 
pany, and which has taken over the old 
Girard Mutual, an “assessment” com- 
pany, has been regularly admitted to 
New Jersey. 

The capital stock of the company is 
$311,850. Its statement for July 12 last 
showed admitted assets of $460,221 and 
surplus over capital and all liabilities 
amounting to $21,832. 





Authorized in Pennsylvania. 








The Des Moines Life has been licens-| 
ed to do business in Pennsylvania. Sec- | 
retary Harbach and Vice-President Me-| 
Kellar, have been in the Keystone State | 
looking over conditions in that field and} 
as a result of their visit, R. J. McCaus-| 
iand, W. A. Moore and J. A. Stringer of | 
Philadelphia, under the firm name Me 
Causland, Moore & Stringer, will rep-| 
resent the company as managers for the 
State. All of the men were formerly | 
connected with the Philadelphia Life. 





THE EASTERN UNDERWRITER. 5 








Sells better than a“ Board Contract” 
Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 
Are you? 

This is a proposition for large pro- 
ducers—writers of special contracts. 


Write for particulars. 


Standard Mutual Life Insurance Company america 


Home Office, Commonwealth Building, Pittsburg 








Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 

THE LEADING COMPANY OF THE SOUTH 
LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 
SURPLUS TO POLICYHOLDERS OVER $800,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 
For further information, address 


HODGE WILSON, Supt. of Agents 








Profitable and Permanent Connection 


Pe | . - 

Insurance Salesman who, with proper introductions by officers of 
Company, can sell high class insurance in the home city of an old reputable ‘old 
line” life company in the Southwest, can make profitable and permanent cor nection. 


Only references as to character will be considered 


‘““PERMANENT”’ 
Care of EASTERN UNDERWRITER, NEW YORK 


man with best and ability 


Address 








HOME OFFICE AGENCY 


( backed by the best financial men i 
Cities has an opening worth investigating 

The right man between id 40 years of age can have official and stock connection 

Company now has over six miilion 
Address ** HOME OFFICE” 

of EASTERN UNDERWRITER, NEW YORK CITY 


MANAGER 


A Life Company ne of the largest Middle West 


insural force and well established 


( are 








AGENCY MANAGER WANTED 


If you believe you have the ability to MANAGE and DEVELOP an A 
ranks high in life 


eney 


two States, in a section whic! insurance 


of A. 1. 
us, giving Experience and References. All commut 
‘Middle West” Care of THE EASTERN UNDERWRITER 
105 William St., New York City 


covering one or 


produced, and for a company standing financially and otherwise, address 


ications treated confidentially 








MANAGER WANTED 


One of the old line Life Insurance Companies with an 
record, desires a manager for an established Agency. 

Full Commissions and Renewals will be allowed ; or, 
salary and first years’ commission. 

Write stating age, experience and record. 


Address ee MANAGER 33 


THE EASTERN UNDERWRITER 
105 William St., New York City, N. Y. 





excellent 


if preferabl- 











Men between 30 and 45 years of age 


We can use three or four men between 30 and 45 years of age as 
supervisors on salary, commission and expenses for one of the best 
companies in one of the best states and now doing a very large 
Reply giving experience and companies formerly 


X. Y. Z. 


Care THE EASTERN UNDERWRITER, 105 WILLIAM ST., NEW YORK CITY 


business. 
represented. 
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IMPORTANT LIFE CONVENTIONS. 





Cincinnati and Louisville To Be The 
Mecca of Company Managers 
and Field Men. 





By coincident, arrangement or other- 
wise,two important life conventions will 
be held during the coming week, both 
occurring on the same dates. 

The American Life Convention, com- 
prising in membership some fifty com- 
panies domiciled in the West and South, 
will meet in Cincinnati, Thursday, Fri- 
day and Saturday, October 7, 8 and 9 
and the National Association of Life Un- 
derwriters will meet in Louisville on the 
same dates. The program for the latter 
convention is given herewith: 

THURSDAY, OCT. 7. 

Morning Session, 10 o’clock—Invoca- 
tion, Rev. E. L. Powell, Pastor of First 
Christian Church. 


Address of Welcome—Hon. Jas. F. 


Grimstead, Mayor of Louisville; Hon. 
Chas. W. Bell, Commissioner of Insur- 
ance; James M. Johnson, Esq., for the 


Louisville Association of Life Under- 
writers. 

Roll call of delegates. 

Reading minutes of previous conven- 
tion. 

President’s address. 

Secretary's report. 

Treasurer’s report. 

Executive committee report. 

Local committee announcements. 

Afternoon Session—Address, William 
C. Johnson, Esq., New York, Manager 
Phoenix Mutual Life Insurance Com- 
pany, “Cooperation.” 
Minute Topic, J. Ed- 
Chairman. ‘Should 


Discussion, Five 
ward Meyers, Esq., 


Valuable Feature Often Overlooked. 





In its bulletin to agents the New York 


Life points out that a valuable featur 
of an endowment policy which is often 
overlooked is that a few premium pay- 
ments give them large value in term 
extension insurance. 

An instance is cited where a man 
took out a policy tor $1,000, paid six 
premiums and then let it lapse. Eigh- 


teen years and three months after nae 


took out the policy the company paid 
the claim in full. His total premium 
payments were $278.63 so that his in- 


surance came very cheap. This feature 
however, emphasized by the 
fact that had he not paid the extra 
premium on the endowment contract, 


which afforded increased extended in- 
surance value, he would probably nave 
died without insurance. 





WANTED 





WANTED 


Two high class Stock Salesmen who can 
produce fora Two Million Pollar Corpo- 
ration, that stands the searchlight of the 
strictest investigation. 1-3 stock_ sold 

Leads to live profits. Address P. ¢ 

Care of EASTERN UNDERWRITER 
105 William St., New York 








JOHN HANCOCK 


I want two clean tite men who can pro- 
duce business, vr such men I have 
something g¢ 
WILLIAM N. © OMPTON, Gen’l Agent 
JOHN Hancor K Mutua Lire Ins. Co. 
220 Broadway, N. Y. C. 
Tel. 6030 ( ‘ortland 








FOUR HIGH-CLASS INSURANCE or 
Bank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 











the Practice of Employing Part-Time 
Agent be Abolished?” 

Address, John W. Whittington, Esq., 
Los Angeles. “Reflections and Rever- | 
berations from the West.” 

Thursday Evening—Theatre 
Mary Anderson theater. 

FRIDAY, OCT. 8. 

Morning Session, 10 o’clock—Address, 
Geo. H. Noyes, Esq., Milwaukee, Wis., 
Counsel Northwestern Mutual Life In- 
surance Company. “Taxation: Its Uses 
and Abuses.” 

Discussion of Five Minute Topic— 
“Good or Harmful Effects of Early Cash 
and Loan Values on Policies.” 

New Business—Presentation of reso- 
lutions, etc. 

Action on executive 
recommendations. 

1:00 p. m.—Luncheon at Country Club 
for ladies. 

Afternoon Session, 2:30 o’clock—Ad- 
dress, A. F. Sheldon, Esq., Chicago, III. 
“The Science of Salesmanship.” 

Discussion of Five Minute Topic—J. 
Edward Meyers, Chairman. ‘Are Ad- 
vances to Agents Necessary to Build and 
Maintain an Effective Agency Force?” 

Appointment of nomination commit- 
tee on selection of members of each | 
delegation. } 

Address, S. R. Elson, Omaha, Neb., 
Agency Supervisor Equitable Life As- | 
surance Society. “Agency Organiza- | 
tion.” 


party, 


committee’s 


SATURDAY, OCT. 9. 

Morning Session, 10 o’clock—Address, 
Hon. William J. Tully, New York, Coun- | 
sel Association Life Insurance Presi- | 
dents. 

Announcement and Reading Prize Es- 
says—‘The Life Insurance Agent as a 
Public Benefactor.” 

Presentation of Calef Loving Cup by 
Young E. Allison, editor “The Insurance | 
Field.” 

Presentation of Ben Williams Vase | 
by C. M. Cartwright, editor “The West- 
ern Underwriter.” 

Selection of place for holding Soil 
convention, 1910. 

Report of nominating committee. 

Election and installation of officers. 

Unfinished business. 

Adjournment 1 p. m. 


2 p. m.—Take special cars in front of 
Seelbach to attend races at Churchill | 
Downs. 

Banquet, Hotel Seelbach, 7 p. m. 


Harriman’s Belief In Insurance. 





At age 35, the late E. H. Harriman 
took out an endowment policy for $50,- | 
000 in the New York Life, which he| 
lived to mature and take the proceeds, | 
together with accumulated dividends in | 
cash. Speaking of Mr. Harriman’s prob- | 
able situation and reasoning when the | 
policy was taken, Vice-President Buck- | 
ner says: 

“He must have felt within him the| 
possibilities for great deeds. He Knew 
He’d Bring Them About If His Life and | 
Health Were Spared. But his wife and | 
family must in the meantime be pro- | 
tected against the loss that w mild | 
fall on them if he should die. So! 
he cemented the present to the future | 
most effectively with a $50,000 Endow- | 
ment policy.’ 





Wanted ne Mutual. 





An advertisement of a general agent | 
of the New England Mutual Life insert: | 
ed in 1864 stated that: 

“The Governor of Massachusetts has 
recently vetoed a bill to incorporate a| 
life insurance company, because, among 
other reasons, it was not a mutual | 
company and had no limit as to its ex-| 
penses.’ 





Dr. Thomas H. Gage, for nearly 44 
years medical director of the State Mu- 
tual Life of Massachusetts, and vice- 
president of the company since 1882,) 
died at his home in Worcester, Sep-| 
tember 17. He was born at Water-| 
ford, Me., May 26, 1826, 





1860 


The 


force ; 


count. 





49th Year 1909 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


pune eneeaecens $21,708,901.70 


Liabilities (including Di- 
vidend Endowment 
Fund). ... .20c. cesses 20,471,723.76 

Dividend Endowment 
Fund (Deferred 
Dividends)........... 

Wet Surplus... ...ccsess 

Insurance in Force..... 


1,970,463.00 
1,237,177.94 
88,368, 244.00 


49th Annual Report shows a 


gain in the amount of insurance in 


that assets were increased 


over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 











RELIANCE LIFE 


PITTSBURGH 


Assets 
| Over Two and One-Half 
llillions 
Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 
IOWA AND ALABAMA 


o1ilo, 


Policies That Can’t Be Beat THE 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1909....$47,980,647.74 
Liabilities............... 44,476,655.68 
nda coven nensearece 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 














UNEXCELLED IN 
Favorable Mortality 


——AND— 


Economy of Management 





Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends: 











Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


CAPITAL $1,000,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 

















The only Company in the World that 


‘‘Insures Lives and 
Guards Them Against 


Provident Savings Life Assurance Society 
35 Nassau Street 


Disease” 


New York 














eee 
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TRAVELERS’ CONVENTION. 





(Continued from page 1.) 
that his family may receive large com- 
pensation under an insurance policy. 

“Then again, in many states we have 
extraterritorial laws, which take effect 
peyond the borders of the State in 
which they are enacted by imposing re- 
strictions with which the companies of 
other States must comply at home and 
everywhere as a condition to admission. 
Wisconsin has even gone so far as to 
prescribe methods of bookkeeping and 
accounting. 

“The men responsible for these 
measures probably enacted them with 
good intentions but the result has been 
to force the withdrawal from Wiscon- 
sin of twenty-one insurance companies 
and prevent people of that State from 
doing business with companies of their 
choice. 

Texas has passed a law requiring 
that 75 per cent. of the reserves against 
outstanding life insurance in that Staite 
shall be invested in Texas securities 
and there held, subject to such exces- 
sive taxation as will prevent the com- 
panies from keeping up the legal re- 
serve. Although since modified so as to 
abate the tax, this law resulted in the 
withdrawal of twenty-seven life com- 
panies which were unwilling to submit 
to coercion in so important a matter as 
the investment of their funds. Devised 
to bring money into the State and to 
lewer the rates of interest, it goes far 
to accomplish the contrary. During the 
past year like measures were introduc- 
ed in five other States. Fortunately, 
these States, having the experience of 
Texas as a guide, refused to follow its 
example. 

Abridging The Right To Contract. 

“In many States arbitrary statutes 
and rulings thereon have been carried 
to such extremes that compliance by 
the companies has become exceedingly 
difficult. We have statutes abridging 
the right to contract. Fourteen States 
require standard Life policies, in which 
certain prescribed provisions must be 
included and from which certain pre- 
scribed conditions must be excluded. 
While these laws are similar and in 
many of their terms are _ identical 
still they are diversely expounded 
by the Commissioners of fourteen 
different States, that which is ap- 
proved by one being disapproved by 
another, and the wide differences of 
these contradictory views have had to 
be reconciled by the companies. The 
policies that have grown out of the ef- 
fort to meet the views of all have been 
far less exact, less simple and less 
beneficial than if the companies had 
been allowed to base their contracts on 
their own knowledge and experience. In 
fact, it may be said that the knowledge 
of men experienced in the business has 
been cast aside and the dictum of men 
of less experience and to no better pur- 
port or equity has been the governing 
force. 

Troubles For Accident Companies. 

“Now, Accident insurance policies are 
to undergo a similar course of treat- 
ment, if a considerable number of 
States adopt the views of the recent 
Convention of Insurance Commission- 
ers. Nine different requirements are 
embodied in the act they propose, some 
defining what shall be done, others 
what shall not be done, which, if car- 
ried out, will lead to an Accident policy 
less desirable in many ways than those 
now furnished. Even among the Com- 
missioners themselves there are ir- 
reconcilables who will not accept any 
views but their own and who in many 
cases rush home to their legislatures 
and induce them to hastily embody 
their personal views to the injury of 
er and the policyholders as 
well.” 

Achievement of Delegates. 

Vice-President John B. Lunger, fol- 
lowed President Dunham, for the pur- 
pose of reviewing the records of the 
delegates, during which he stated that 
the requirements for attendance at the 
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convention were higher this year than 
heretofore. During the period covered 
by the convention contest the company 
received in new premiums $1,323,642— 
$699,719 life and $623,923 accident and 
health. Of the total amount, the agents 
present at the Convention contributed 
$301,561—$201,699 life and $99,862 ac- 
cident and health—or practically 25 per 
cent. 

Mr. Lunger predicted that the more 
perfected organization of the company, 
supplemented by improvement in busi- 
ness conditions, will guarantee the mak- 
ing of a new high record- mark for 1909, 
and that 1910 would exceed all expecta- 
tions. 

The Honor Roll. 

The leaders in the respective classes 
from the record given out by Mr. 
Lunger, were as follows: 

Joint Premiums: S. P. Ficklen, 
Washington; William McCaw, Mon- 
treal; O. F. Lenhardt, Norristown; J. 
L. Haas, Montgomery; G. F. Cornell, 
New York; E. M. Crutchfield, Balti- 
more; J. G. White, Boston; John Ward, 
Cleveland; D. A. TerBush, Schenectady; 
Norman Foster, Trenton, 

Life Premiums: S. P. Ficklen, Wash- 
ington; William McCaw, Montreal; J. 
L. Haas, Montgomery; O. F. Lenhardt, 
Norristown; G. F. Cornell, New York; 
E. M. Crutchfield, Baltimore; R. M. 
Baker, Toledo; J. G. White, Boston; 
Morris Franklin, New York; J. W. 
Dusenbury, Scranton. 

Accident and Health Premiums: fF. 
W. Sinclair, New Orleans; F. H. Weils, 
New York; J. P. McDermott, Fond du 
Lac; W. A. Cobbs, Birminghan; F. G. 
Smith, Hartford; John Ward, Cleve- 
land; D. A. TerBush, Schenectady; W. 
P. Watkins, Cleveland; S. A. Mitcheil, 
Bvonton; M. H. Diffenbaugh, Lancaster 

Of the leading Branch Offices the 
Metropolitan of New York City was 
first. We give the first ten offices 
New York (Metropolitan District), Chi-, 
cago, Cleveland, San Francisco, Cleve- | 
land, St. Louis, Hartford, Los Angeles 
Madison Square, N. Y., Philadelphia. 

Developing New Agents. 

S. R. McBurney, Superintendent of 
Agencies, spoke of the development of 
new agents. He said that the means of 
develoment must come from the agent 
himself. The good agent became such, 
not so much through the assistance of 
others but through self development. 
He found that the men who developed 
best were: first, the man who had had 
experience in the business; second, the 
man without insurance training but 
with experience in business; third, the 
man who had experience in teaching. 
The most important thing was to place 
aman in an income paying  position,! 
and accident insurance most readily ac-| 
complished this. 

A. J. Frith of Cleveland held that the 
best method of teaching agents is to de- 
velop their personality. More men fail 
from following the methods of others 
than from any other cause. He always 
taught his men the fundamental prin- 
ciples and a thorough knowledge of ihe 
contracts and then encouraged them to} 
produce the business in their own way. 
The new man always wanted to see 
what was in it. It was therefore best! 
to start him out in Accident insurance 
first, for such business he always con- 
sidered as first or second interview 
business. The Life business was more 
intricate and slower to place, and the 
agent was materially helped by the} 
soliciting of Accident insurance, which} 
developed his salesmanship, gave him 
experience, and increased the number | 
of his prospects. The insured under an} 
Accident contract was a good prospect | 
for a Life contract. 

At the end of the morning ae! 
Vice-President John L. Way, who had} 
just returned from the Western Conven- 
tion bringing greeting and good fellow-| 
ship of the delegates attending same, 











the company by managers and attend-| 
ants, a statement of the business writ- 


EXIT LONE STAR STATE LIFE. 





Promoters Take Too Much Time—Hetty 
Green’s Son Pulls Out—Future 
Doubtful. 





Much ado was made relative to the 
supposed entrance into the life insur- 
ance business of Hetty Green’s son by 
the formation of a $1,000,000 capital 
stock company at Dallas, Texas, the 
name selected being “The Lone Star 
State Life Insurance Company.” 
Througnout the country it was heralded 
that the great woman financier had 
selected this as the future occupation for 
her son. 

Little has been said of the affair late- 
ly and inquiry reveals the fact that the 
magnet about which the company was 
to have been woven has withdrawn, to- 
gether with several other prominent in- 
dividuals of Texas, with the result that 
scant hopes are held of the launching 
of the venture. 

It is true that the promoters induced 
Mr. Green to become financially inter- 
ested, he in turn securing the co-opera- 
tion of several friends, but it is stated 
that the promoters “‘tarried by the way- 
side,” affording the backers an oppor- 
tunity for reflection, which in this case 
meant withdrawal. It is reported that 
Green, et al were compelled to pay for 


ten for the week, August 30-Sept. 4, 
which showed $487,700 in new life busi- 
ness and $8,654 in new accident and 
health premiums. 

President Dunham brought the Con- 
vention to a close by a brief review of 
the matters discussed at the different 
sessions. He informed the delegates 


‘hat the officials of the Company would 
give serious consideration to the recom- 
mendations and suggestions which had 


come up during the Convention. 


a release from the contract given, and 
that the organizers are finding it difficult 
te obtain recognition from the public. 


J. C, Clapp, of St. Louis, has been ap- 
pointed manager of the Ordinary agency 
of The Prudential, at Des Moines, Iowa, 
succeeding E. N. Smith 








MANY GOOD PLACES 


are waiting for the 


RIGHT MEN 





Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights, 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 
PORTLAND, MAINE 
FRED E. RICHARDS, President 


—— D. SCOFIELD, Supt. 

Addre 180 Broadway, — York City. 

either: | a CHASE, 
84 whe "Chicago, Il. 








THE COLUMBIAN 


National Life Insurance Company 
OF 
Boston, Massachusetts 


Life, Accident and Health 
Insurance 


The Only Massachusetts Non-Participating 
Company 


THE NEW COLUMBIAN POLICIES | SEPT. '09 
ARE UNEXCELLED IN CLEARNESS 
AND LIBERALITY 


Good Contracts and Territory For 
Good Producers 


ARTHUR E. CHILDS, President 

















Missouri, Ohio, Arkansas, 
Illinois, and Kansas. 


ASSETS - - - 
INSURANCE IN FORCE ” 


Liberal Contracts for energetic Agents and Agency Managers, 
for territory in States of Indiana, 
Tennessee, 


Pennsylvania, Michigan, 
Texas, Alabama, 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, 


IND. 


$1,750,000 
$20,000,000 














ABSOLUTE 


Citizens Life Insurance Company 
Louisville, Kentucky 


SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by 


this Company 





LIBERAL CONTRACTS 








W. H. GREGORY, President 








ens 


2 oe eee Tee 


5. iene Maen oat 





8 


We have before us an advertisement 
written by “John Hopper, Agent and 
Attorney for the Co. (New Englaad 
Mutual Life), 110 Broadway, cor. Pine 
St., New York City.” It appeared in 
the Rochester, N. Y., city directory of 
18645 at which time the company had 
assets of $3,000,000. At the top of the 
first page appeared the following: 

A Policy of Life Insurance is the 
cheapest and safest mode of making ¢ 
certain provision for one’s family.— 
Benjamin Franklin. 

A Policy of Life Assurance is always 
an evidence of prudent forethought; 
no man with a dependent family is free 


from reproach if not Assured.—Lor 
Lyndhurst. ; 
There is nothing in the commercial 


world which approaches, even remotely, 
to the security of a well-established and 
prudently-managed Life Insurance Com- 
pany.—Professor De Morgan. 

Then followed the name of the com- 
pany, its directorate, financial condition, 
ete. Of the New England Mutual the 
advertisement said: 


benevolent institution fer 








It is strictly a 
mutual protection, entirely beneficent in all 
its workings and tendencies, and is an ex 
cellent form of investment. ? 

By the last report of Insurance Commis 
sioners, the surplus of Assets over liabili 
ties was proportionately greater than any 
Life Insurance Company in the United 
States Expenses proportionately “less” 
than any other Company. 

This Company, being purely muinat, in 
sures at the lowest possible rates; and if the 
premiums paid exceed the actual cost, the 
surplus is returned to the parties insuring 

Every fifth year, at the time of declaring 
the return to members, the business is, as it 
were, closed, so that its actual position and 
solvency are made manifest at that time, and 
the surplus funds are divided pro rata among 
Il the insured fhis guards the assured 
FL ible loss from inefficiency on 
1! ompany, and is a sure gua 
n the future 

ral be effected for the benetit 
of married women, beyond the reach of their 
husbands’ ¢reditors Creditors ay ire 
the lives of debtors 

Parties it a distance may insure from 
blanks, which will be supplied and forward 
ed free of expense 

Printed Documents of an interesting cha: 
cter, showing the benefits of the Mutual 
pl ind the advantages g Life 
Insurance that this Compa! fer 
supplied gratis or forwarded, free of expense 


Benefits of Life Insurance. 

Speaking as to the benefits of life in- 
surance, the advertisement gave the fol- 
lowing convincing arguments: 

The principles of Life Insurance are 
now so well established, that they are 
no longer matters of experiment, and 
its advantages are beyond dispute. 

The great and special advantage is 
the securing of wife and children 
against want and misery after the death 
of the husband and father. Every one 
acknowledges the wisdom and prudence 
of providing for a family against the ad- 
versities of fortune, or the accidents of 
life, and it is the moral, social, and re- 
ligious duty of every one, not to aban- 
don those dependent upon him to the 
cold charities of the world, and liable 
to the temptations and sufferings of 
poverty, when deprived of his protection 
and support. The late Lord Chancellor 
of England declared, that ‘“‘no man with 
a dependent family is free from reproach 
if his life is not insured.” The man who 
neglects to insure his house is con- 
demned for imprudence. How much 
more improvident he who refuses 
to insure his life? Every house may 
not be burned, but every man must die. 
Pishop Hawkes wisely declares, that 
“Life Insurance is not only a humane, 
but almost a Christian institution,” for 
the Apostle says: “If a man provide 
not for his cwn and especially for those 
of his own house, he hath denied the 
faith, and worse than an infidel.” 

This important duty of every head of 
a family may be easily and securely per- 
formed by obtaining a Policy of Life In- 
surance. A very small daily saving will 
accomplish this purpose. Five cents a 
day, commencing at the age of twenty- 
one, will insure one thousand dollars at 
death, whether immediate or remote, 
together with all the profits which may 
accumulate on the policy; six cents a 
day, at twenty-eight years of age, will 


is 


is 
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accomplish the same object. And by the 
judicious laws of Massachusetts and 
New York, policies issued for the bene- 
fit of widows and orphans, are protected 
from the husbands’ creditors. The 
question is not whether one can afford 
to insure, but rather whether he can 
afford not to insure. 

Can it be that any father, husband, 
or man, is unwilling to make a little 
sacrifice of daily comforts, in most 
cases of what would be unnecessary ex- 
penses, to protect those most near and 
dear to him from suffering and want 
after his death? 

There are many other advantageous 
uses of Life Insurance, besides the se- 
curity of a family against want. Credi- 
tors can insure the lives of their debtors 
as a security for their claims. A man 
with incumbrances upon his property 
may insure to the amount of them, to 
secure their ready payment at his de- 
cease. A young man may borrow 
money to complete his education, or 
may obtain credit for a stock of goods, 
or tools, or a farm, by insuring his life 
and assigning the policy as contingent 
security. A parish may relieve their 
clergyman from anxious care by raising 
a small sum to insure his life, and pro- 
vide for his family. In short, Life In- 
surance is applicable to all purposes of 
raising money on loans, where only per- 
sonal security can be offered; and, gen- 
erally, as affording means of certain in- 

mnity against any pecuniary 10ss, 
claim, or inconvenience whatsoever, to 
which one individual may become sub- 
ject, by reason of the death of another. 

The moral and social influence of Life 
Insurance is no slight benefit both to the 


individual and to the community. It 
develops the amiable and generous 
traits of character, accustoms a man 
to think for others, induces habits of 


industry, economy, and accumulation, 
and by relieving the mind from anxiety 
and over-exertion, promotes health and 
longevity. A systematic adoption of life 
Insurance, by the people of any country, 
would do more to eradicate pauperism 
and crime than all the combined wisdom 
of its legislators; so that a well-founded, 
well-conducted inctitution of this de- 
scription is a subject of public interest, 
as its beneficial effects are at least 
equal to those of any charitable, philan- 
thropical public institution; and these 
effects are produced without any dona- 
tion, sacrifice, or act of beneficence by 
the public or by individuals, being the 
natural and easy results of the spon- 
taneous thrift, prudence, and forecast of 
individuals in conducting their own con- 
cerns. 

Life Insurance and Savings Banks. 

In a comparison of life insurance in- 
stitutions and savings banks and refer- 
ring to the security of the former, the 
following appeared: 

Life Insurance companies are the most 
stable and permanent institutions 
krown among men. The experience of 
the commercial world can point to no 
such permanency, nor does any class of 
institutions compare with Life Compa- 
nies for uniformity, safety, and reliabil- 
ity. The insured cannot invest their 
funds in a more sure and profitable 
manner; for Life Insurance is simply 
setting aside and investing a yearly 
sum, with the certainty of a safe re- 
turn with accumulations; whereas other 
investments, with a profitable and sure 
return, are not so easily found, and 
cften end in an entire loss. 

An investment in a policy of Life In- 
surance is far preferable to deposits in 
a Savings Bank. An insurance com- 
pany accomplishes all that is done by 
a savings bank, and much besides, com- 
bining all the advantages of the latter 
with an indemnity against risks. Like 
the Savings Bank, it takes care of the 
depositor’s money, and it virtually al- 
lows him interest upon his deposits; but 
it does more. What is of higher im- 
portance to the depositor, the company 
engages, in consideration of a certain 


sum of money paid to it annually, dur- | 
ing the life of the depositor, to pay a| 
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TION for SINCERE, ENERGETIC 


statement of past performances. 


the class of men we want. 





A WORD TO SALESMEN 


No BUSINESS or PROFESSION pays the same amount of COMPENSA 
and AGGRESSIVE effort as the LIFE 
INSURANCE business, particularly when you can sell the best goods in the 
market, PRICE and QUALITY considered. 


We want a few men of the optimistic as well as the Bull Dog tenacity 
type, whether they be life insurance agents or clever salesmen in other lines 


We will not consider any applications except those accompanied by a 


We sell the goods the people want and therefore reserve the right to pick 


If interested, address ** B *”’ care of 
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105 William St., New York City 








much larger sum to his family upon his 
decease, 

There are three reasons why a Life 
Insurance policy is a wiser investment 
than a deposit in a Savings Bank: 1. 
Money in a Savings Bank, being entirely 
at the will of depositors, is too easily 
drawn out to gratify some passing de- 
sire, and there is no strong motive to 


compel a regular deposit. How many 
persons have commenced an account 


with a Savings Bank, and continued for 
some time with a laudable perseverance, 
but at last have been tempted to with- 
draw, and never had sufficient confi- 
dence to commence again! In life in- 
stitutions, a man, after mature delibera- 
tion, binds himself to make a deposit of 
a specified sum at a specified time; 
knowing this, he provides for it, and we 
can safely say, that in a majority of 
cases the money saved to deposit in a 
life institution, would not be saved at 
all, had they not insured. 2. Money in 
a Savings Bank is exposed to the demana 
of creditors, while an insurance policy 
is not liable for a man’s debt, being 
held by a special law of the State, as a 
fund for the benefit of his family; and 
thus, in times of pecuniary disaster, to 
which every man is more or less liable, 
it often becomes a means of support 
when everything else is gone—cheering 
with ease and competence the declining 
years of those who, without its aid, 
would have been left to all the miseries 
of poverty and old age. 3. Life is un- 
certain; and a Savings Bank makes pro- 
vision only for life. The average 
length of human life is only thirty-three 
vears. Of 500 persons, only one lives 
eighty years, and of 100 only six live 
sixty-five years. Those who can cheat 
themselves into the belief that they run 
no risk of dying, will not, of course, in- 
sure. No one, however, need consult 
books to learn lessons of mortality. ’Tis 
the burden of pulpit eloquence; the les- 
son of the graveyard; and the teaching 
of every day’s experience. The uncer- 


tainty of life being admitted, it will fol- 
Jow that accumulation upon the Savings 
Bank principle, does not meet the re- 
quirements of the case. 

To illustrate; suppose a husband and 
father, thirty-three years old, wishes to 
leave his family the sum of $2,000, and 
for that purpose deposits annually $50 
in some savings institution. In the 
course of thirty or forty years he will 
thus accumulate the required sum. But 
what guarantee has he that he will live 
ten years, or even one year? He has 
none, and, of course, no security for 
provision for his family. But, if he pays 
$50 as an annual premium for a policy 
of Life Insurance,he will be sure of leay- 


ing $2,000 to his family whenever he 
dies—in six months or twenty years! 


Thus, while all other means are fluctuat- 
ing and uncertain and riches often “fly 
away,” a Life Insurance policy (if from 
a reliable company) is certain, and be 
comes a patrimony JUST AT THE 
TIME IT IS MOST NEEDED. 


READY FOR BUSINESS. 
Great Southern of Dallas Has License— 
Policy Forms and Securities 
Have Been Approved. 


The Texas insurance Department has 
approved the policy forms of the Great 
Southern Life of Dallas, and the com 
pany expects to commence writing busi 
ness to-morrow (October 1.) 

The securities of the company have 
been approved and its license granted 
so that there is nothing to prevent the 
issuance of policies. 

The company is fortunate in having 
is its secretary and managing account 
ant Louis St. John Thomas, formerly of 
the Citizens Life of Louisville. Mr. 
Thomas is one of the most methodical, 
up-to-date men in the country, when it 
comes to installing and handling home 
office details. 


(Additional Life News on page 16.) 





Mighty persuasive fellow is 


« be right, too! 


TEL. 





Hadley said to me the other day—W. L. Hadley of the 
business end of this paper, you know—Hadley said to me “ Mix, if 
you'll run a line of ads. in Tur Eastern Unperwrirer, I'll bet 
you dollars to doughnuts it'll bring you some good agents.” 


make good that I'm going to give him a chance, for I certainly do 
want some more good agents. What life insurance manager doesn’t? 


Now how about YOU, brother ? 
the PrupentiAL? Know about our dandy new non-participating 
policy, our wonderfully attractive monthly income contracts ? 


Give me a try, friend, and see what happens! 


They say I use people right, and my commissions are said to 


Telephone me, or better yet, drop in and have a smoke ! 


ROBERT J. MIX, Manager, 261 Broadway, N. Y. City 


6672 BARCLAY 


Hadley ; he’s so sure that he can 


Ever do any business with 
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INDUSTRIAL DEPARTMENT 





GREATEST DEVELOPMENT IN HIS- 
TORY. 

In an interview published in the 
Manufacturers Record of September 23, 
vvuttiam E, Corey, president of the 
United States Steel Corporation takes a 
decidedly optimistic view as to business 


conditions and railroad expansion. Of 
the present situation, he says: 
“The situation speaks for itself. It is 


not a matter of perspective; we have ar 
rived. We are right now in the midst 
of the greatest development in the hi 
tory of the steel and iron business. Sub 
stantially all of our plants are now run- 
ning and on practically full time, and 
there is no branch of the steel industry 
that is backward. The Tennessee Coal, 
Iron and Railroad Company has rail or- 
ders ahead to run four or five months, 
and the Carnegie and Illinois Compa- 
nies can make no promises under sixty 
days. There is a good demand for ail 
grades of finished steel.” 

Encouraging as present conditions 
may be, the head of the steel trust is of 
the opinion that the future will reveal 
greater achievements. He says: 

“Next year will witness a 
breaking production of steel in 


record- 
every 


line. One of the greatest increases will 
be in railroad supplies, rails, and cars. 
Next year will be the greatest in rail- 


road buying and building ever known in 
the history of the country. The rail- 
roads are awakening to a realization of 
the situation, and are now jumping in 
with orders. The railway demands for 
next year will be simply enormous. A 
new era of activity is on. It will vastly 
exceed anything ever before known.” 
The above expressions are similar in 
effect to those given by experts in other 


branches of industry and business, and 
warrant the field man to put forth his 
best effort in a campaign for results. 


There is no danger of the “bottom fall- 





ing out” of finance and business, that 
may be seen or forecasted by even the 
most pessimistic, so that there need be 
no fear of wasted effort. 

The “greatest development in His- 
tory’ means opportunity for great 
things to the solicitor. 

DISCUSS TAX QUESTION. 





Revenue Exacted Here Exceeds that of 
Other Countries—Burden Falls 
Upon Policyholders. 

In an address before tlfe International 
Tax Association, Louisville, Ky., Sep- 
tember 2ist, Mr. Frederick L. Hoffman, 
statistician of the Prudential Insurance 
Company of America, speaking on “Tae 
Tax Problem in Life Insurance,” said 
in part: 

Legal reserve life insurance 
the United States are more heavily taxed 
than in Canada,England,Germany, and many 
other leading foreign countries. The compan- 
ies pay in taxes, fees, licenses, and for the 
many other leading countries. The compan- 
cost of State supervision, more than twelve 


companies in 


million dollars per annum, and since 1865 
they have paid out on this account more 
than one hundred and fifty million dollars 





The present tax ratio is equivalent to 2.25 
per cent. of the premium income, and to 
1.75 per cent. of the total income, and the 
ratio has increased from 1.4 per cent. in 
1890 to 2.3 per cent. in 1908. 

The tax burden falls entirely upon the 
policyholders, who constitute a class which, 
because of their thrift, prudence and self- 
denial, are rightfully entitled to special gov- 
ernmental consideration and relief, for life 
insurance is in every way a distinct and ma- 
terial aid to the State in reducing public 
burdens and in particular the cost of pauper- 
ism and public dependence. The present tax 
ratio is excessive and a material reduction is 
ealled for. It is the consensus of qualified 
opinion that the tax ratio should not exceed 
1 per cent. of the premium income, and this 
view is sustained by a thoroughly competent 
and impartial investigation made by a 
special committee of the Insurance Commis- 
sioners’ Convention. Under the present sys- 
tem the cost of insurance is increased and 
the current efforts of the companies to te- 
duee the cost are to that extent defeated. 
Over-taxation is, also, a distinct menace to 
the future of life insurance in the United 
States, and the problem is made doubly 
serious by the recently enacted Federal cor- 


poration net income tax as applied to life in 
surance companies. A Federal tax upon in 
surance for revenue raising purposes is un 
called for at the present time, and no taxes 
have ever heretofore been imposed upon in 
surance except during times of war. The re 
peal of this tax at the next session of Con- 
gress is urgently called for, and the pay- 
ments made during the intervening period 
should be refunded to the companies. To il- 
tustrate the incidence of the tax burden upon 
the policyholder, | may state that if there 
had been no taxes or fees of any kind in 
1908, the beneficiaries of legal reserve tife 
insurance companies would have received 
$7.50 more for every one hundred dollars ac- 
tually received on account of claim pay- 
ments. If there had been no taxes, fees, etc., 
$22.66 would have been paid to policyholders 
in addition to every one hundred dollars re 
ceived in dividends. 

In Germany life insurance companies pay 
only 24 cents in taxes against $2.26 paid by 
legal reserve life insurance companies in 
America. In Canada the tax ratio is a trifle 
over 1 per cent., and in Australia the lead- 
ing company pays less than 1.5 per cent. In 
England deductions are allowed to be made 
on account of life insurance premiums, and 
the estimated value of such deductions which 
would otherwise have to be paid under the 
income tax law is nearly two and a half mil- 
lion dollars per annum, or about the same 
amount as is allowed to charitable institu- 
tions, hospitals, and friendly societies. There 
is neither political nor economic justification 
for life insurance taxation, and as far as 
practicable the companies should be relieved 
from unnecessary burden. No other business 
interest is taxed as heavily as life insurance 
upon the gross income, and by every condi- 
tion of political economy and public morality 
a reduction in the tax rate to one per cent. 
of the gross premium income is unequivocal 
ly called for. In the words of Mr. John F. 
Dryden in his address on life insurance tax- 
ation, “If the great State of New York 1¢ 
frains from taxing life insurance companies 
more than one per cent. of the gross prem 
inm income, I insist that there is no cor- 
responding jurisdiction on the part of other 
States to tax life insurance companies at 
higher rate.”’ 

It is to be hoped that this convention will 
give its nnanimous endorsement to this sug 
gestion, 


H. K. Wisehart, assistant in the 
Louisville district of the Prudential has 


been promoted to a superintendency 
and placed in charge of the Covington, 
Ky., district. Mr. Wisehart entered the 
service of the Prudential, September 4, 
1899, so that he has completed his first 
decade. 


The Vincennes, Ind., staff of The 
Prudential, spent a most enjoyable time 
on the Wabash River, and at old Fort 
Knox, September 18, as guests of Sup2r- 
intendent E. W. Barrett. The occasion 
was the annual outing of the district. 


Henry W. Becker has been appointed 
superintendent of the 
Milwaukee, Wis. 





New Michigan Life Company. 


The American Life Assurance Co., 
in process of organization at Bay City, 
Mich., the proposed capital being $125,- 
000. The officers selected are: Gustave 
Hine, former mayor, president; L. 
Boothman Brown, secretary and general 


manager; James Jacobs, superintendent 
of agencies; F. L. Warren, inspector of 


agencies. 





Must Retain Present Plan. 





Answering an inquiry of the New 
York Insurance Department, the attor- 
ney general of this State advises that a 
domestic hfe company which after Jan- 
uary 1, 1907, elected to do a participat- 
ing business, cannot now change to a 
non-participating basis. 





Slocum & Betten have been appoint- 
ed general agents of the Reliance Life. 
at Sioux City, Iowa, their territory coy- 
ering seven counties in the Northwest- 
ern part of the State. 





The Bankers Life of New York has 


received license to transact business in 
Kansas. 


Metropolitan at} 











Lhe 
Metropolitan Life 


L[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


; “Of the People 


the Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was : 


441 per day in Number of Claims Paid. 


6,343 per day in Number of Policies 
placed and paid for. 


$1,202, 353.00 per day in New Insurance 
placed and paid for. 

$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$126,996.37 per day in 


Assets. 


JOHN R. HEGEMAN, President 


Increase of 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 














J. G. Walker, President 
T. Wm. Pemberton, 1st Vice-Pres. W. L. T. Rogerson, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY SUvikena 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 





Pa, Ta hg BI a ao 56 0:00.05 6.00008 84506 cccccciveninss S$ 4,444,711.62 
Insurance in Force, Dec. 31, 1908...................... 63,309,202.00 
Payments to Policy Holders since Organization... 8,926,1 82.91 








INDUSTRIAL INSURANCE 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for afew additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 











Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l'beral Industrial Policy 


HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 


It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- |! 
ferred Dividends, Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 


DETROIT, MICH. 








THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 
agency line, securing the 











agent’s work as a 


Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news 
paper. Telephone 2497 John. 








Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 





Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 








FIRE INSURANCE BY THE STATE. 


Speaking before the recently held 
convention of the National Association 
of Local Insurance Agents at Atlantic 
City, upon legislation in Tennessee, W. 
E. Metzger, a prominent agent of Nash- 
ville, endorsed most enthusiastically the 
effort of the State to regulate fire insur- 
ance rates. Strangely enough his re- 
marks went unchallenged by his audi- 
tors, the majority of whom, seemingly, 
held sympathetic views. 

Had Mr. Metzger and the local agents 
generally, but given the subject serious 
they must have realized the 
dangerous trend of present insurance 
legislation. From the prohibition of re- 
bating, an indirect form of rate making, 
certain States, notably Kansas and 
Texas, have boldly undertaken the work 
of fixing tariffs, The logical sequence of 
such a step will be State fire insurance, 
and then, presto, the local agent, like 
Othello, will find his occupation gone. 

What State rate-making means was 
forcefully portrayed by Hon. Chas. W. 
Barnes, sunerintendent of insurance for 
Kansas, who in a talk before the West- 
ern Union at the Frontenac two weeks 
ago, in defending the arbitrarily enfore- 
ed reduction of twelve per cent. in the 
tariffs established, but a short time ago, 
said “do you not know gentlemen that 
I could have ordered a fifty per cent. 
reduction if I so willed?” 

In other words, the fixing of fire in- 
surance rates in bleeding Kansas is at 
the any politician, and the 
promise to order a sweeping reduction 


thought, 


‘ 


mercy of 
in whatever figures may be in force, is 
one that aspirants for office will not be 
slow to give during their period of can- 
didacy. 

Local agents will do well to ponder 
soberly before suggesting appeals to 
State legislatures for fancied remedies 
for existing evils. 





Under an amendment shortly to be 
adopted in the rules of the Philadelphia 
Fire Underwriters Association, brokers 
when seeking a license from the organi- 
zation in future will have to pay an 
annual fee of ten dollars. 


PERSISTENT INSURANCE. 


The old idea that the average life of 
a policy is seven years receives severe 
jolts when placed along side the rec- 
ords of many of the well managed in- 
stitutions. A few weeks ago, the writer, 
through the courtesy of D. F. Appel, 
vice-president of the New England Mu- 
tual Life, was permitted to see a record 
of persistency of policies in that fine 
old institution, which is remarkable 
and shows that when the business is 
written properly and policyholders are 
accorded fair treatment, they are loath 
to give up the insurance taken. 

In an interview with a representative 
of The Eastern Underwriter, a well 
known actuary speaking upon this sub- 
ject stated that of 10,000 persons tak- 
ing out insurance at age 30, he would 
consider that at least 50 per cent. of 
them would continue their protection to 
age 50, or 20 years (the other 50 per 
cent. taking care of lapses, surrenders 


and deaths) that is assuming the busi- 
hess to have been written under con- 


ditions of companies now operating in 
New Yorx State. If one were to con- 
sider the business as being taken un- 
der terms in vogue a decade 
the percentage would be smaller and 


ago, 


vary according to the pressure under 
which the business was obtained. The 


average under what could be termed 
good companies would be about 40 per 
cent. 

Trustworthy statistics covering this 
phase of the business have not been 
published on _ this but the 
mortality experience of British compa- 
nies, combined with withdrawals indi- 
cates that nearly 60 per cent. of the per- 
sons taking out Whole Life policies in 
Britain continue their insurance for 20 
years. 


side, 





SMOKE LOSS. 


In referring to the heavy losses sus- 
tained annually in this country by rea- 
son of fires it has very appropriately 
been referred to as the “Nation’s Ash 
Heap;” we are also familiar with the 
expression “It went up in the smoke,” 
but who imagined for one moment that 
the damage by smoke every year at- 
tained the enormous figure of $600,000,- 
000. H. M. Wilson, chief engineer of the 
technological branch of the United 
States Geological Survey, in a recent 
address at Syracuse said: 

The damage which smoke inflicts 
every year in the United States 
amounts to more than $600,000,000 in 
the destruction of merchandise, the de- 
facement of buildings, the tarnishing of 
metals, the injury to plant life, and the 
greatly increased labor and cost of 
housekeeping. * * * But this is not 
the most serious phase of the question. 
The smoke nuisance means uncleanli- 
ness, poverty, wretchedness, disease and 
death. The medical men of the country 
are unanimous in the declaration that 
the breathing of coal smoke predisposes 
the lungs to tuberculosis, and even more 
violent lung trouble, such as pneumonia. 





WISE ADVERTISING. 


A number of companies are giving 
nore attention to the quality of their 
insurance journal advertising these 
days. It a step that is needed, Money 
is expended along _advertising lines 
without thought of its efficiency. 

Judicious advertising means matter 


THE EASTERN UNDERWRITER. 








that will be read and will leave an im- 
pression on the reader. 

The advertisements of the Equitable 
Life of New York are filled with cogent 
suggestions and bristling ideas. They 
ire just as interesting as any reading 
matter in the text of the paper. 

The Maryland Casualty and Pennsyl- 
vania Casualty advertisements show 
ihe handiwork of an expert. They teil 
a story forcefully and attractively. 

Of the fire companies the Continental 
of New York has caught the best ad- 
vertising spirit. Its announcements are 
perused with increasing interest. 

Some of the newer companies, while 
evidently not having at hand a trained 
publicist, yet are giving the subject at- 
tention and their advertising copy ex- 
presses a wish in a fairly potent way. 

So called commercial advertisers 
that do an _ extensive business with 
magazines have reduced the subject to 
pretty much of a science. They have 
reached conclusions as to publicity 
whereby it is made to pay. The insur- 
ance companies are now seeing the 
need of presenting themselves in 
papers of class and large circulation in 
a way that makes the advertising 
colums of vital and convincing interest. 
~The Wesiern Underwriter. 





CHICAGO WANTS CONVENTIONS. 


Prominent Insurance Men Hope To 
Make Their City The Mecca 
For 1910. 


after big insurance 
conventions next year. President H. G. 
B. Alexander of the Continental Cas- 
ualty, backed by other Chicago company 
officials, is seeking to secure the annual 
meeting of the Detroit Conference, 

The different fire insurance organiza- 
tions are making a play for the next 
convention of the National Association 
of Local Agents to select Chicago for 
the 1910 convention. 

Chicago’s delegation to the Louisville 
convention of the National Association 
of Life Underwriters will seek to secure 
ihe next meeting of that body in their 
home city. 


Chicago is out 


RULING ON STOCK SALES. 


Texas Insurance Department Issues 
Statement Covering. Opinion of At- 
torney-Generals. 

The Texas insurance department has 
issued the following statement relative 

to the sale of insurance stocks: 

At the request of the department of 
insurance and banking for an opinion of 
the attorney general as to the legality 
of a plan of selling stock as shown by a 
letter and printed literature of a life 
insurance company the following rules 
were made in an opinion of the attorney- 
general written September 10: 

1. That no capital stock of any cor- 
poration can legally be actually issued 
except for money paid or for labor done 
or for property actually received by the 
corporation, and that no capital stock 
can be issued in consideration of prom- 
issory notes or other contracts or agree- 
ments to pay for such stock. 

2. The plan which contemplates vot- 
ing by the directors, by the proposed 
stockholder, or by any proxy of stock 
proposed to be issued in exchange for 
such promissory notes is to that extent 
illegal and repugnant to the spirit and 
effect of certain provisions of the State 
constitution. 

3. A plan which contemplates the 
placing of stock at $250 per share, the 
par value of which is $100, and paying 
general agents $40 per share for plac- 
ing the stock, out of which soliciting 
agents are paid from $25 to $30 per 
share, while the stock subscription and 
the printed literature of the company 
recites that the par value of each share 
is $100 and that $100 per share of the 
amount subscribed goes to the credit of 
the capital stock account and $150 per 
share, less necessary expenses is to be 
placed to the surplus of the company 





September 30, 1909. 








T 


OF PERSONAL INTEREST 


Steady progress of the good old New 
England Mutual Life is now assured for 
many, Many years, as its cordial, cap- 
able, vice-president has gone into train- 
ing. Although old when measured by 
the standard for success, D. F. Appel 
is in reality a young man, but he is 
determined to grow younger, having 
become converted to the Rockefellerian 
theory of perpetuating youth and vigor; 
in other words he is a golf enthusiast. 
In common with his many good friends, 
we have a most vivid picture of the 
“firing of his soul” as he stood on the 
piazza of The Braeburn Golf Club house 
and viewed some of the “stalwarts” 
shoot the ball away off, down into the 
ravines and woods, and then plunge 
headlong in pursuit. He then medi- 
tated on the alertness of the great Oi! 
King, who has long since bid defiance 
to the mooted age limit of three score 
years and ten and his prescription for 
continuous youth, and exclaimed _ Eu- 
reka! which being interpreted means, 
the golf links for me. We imagine that 
Alex Brown, even though a New York 
Life man and a conqueror among pro 
ducers and our good friend Walton L 
Crocker, secretary of the John Hancock 
and many other New England golf ex- 
perts will have to look sharp to their 
laurels, for anything attempted by Mr. 
Appel is well done. We would also 
warn the insurance golf experts of Hart 
ford to tune up some, as there will be 
something really worth while when D. 
F. Appel lines up against John B. Lun- 
ger in an inter-city contest that is bound 
to take place ere long. 





It is said that every man has a hobby. 
W. L. T. Rogerson of Richmond who, 
following a quarter of a century’s con 
tinuous and successful service with the 
Life Ins. Co. of Va. has just been ad- 
vanced to the position of second vice 
president, has two hobbies, namely 
work and hunting. The former occu- 
pies practically all of his time, but oc 
casionally he may be found in the 
bayous of the far South, in Pocomoke 
Sound, or the still more fertile 
Hog Island pursuing the elusive wild 
fowl of the Atlantic Coast. His success 
in this, as in the insurance business 
is pronounced, in fact he is noted as 
being one of the finest wing shots in 
the South. 

S. P. Wiley, vice-president of the 
South Atlantic Life of Richmond, is en- 
joying a short vacation at Annapolis, 
Md. Mr. Wiley received his training 
with the New York Life, a connection 
he was loath to break. After taking 
charge of the affairs of the South At- 
lantic, however, he continued to display 
the vim and energy characteristic of 
his service in the field, with the result 
that the company has shown marked 
progress and is doing an excellent busi- 


less. 





As the choice of the Civic League of 
Chattanooga, Capt. T. C. Thompson, 
general agent of the National Life of 
Vermont, secured the nomination as 

Continued on page 15.) 


without showing specifically in such 
stock subscription and printed literature 
that $40 per share goes to the promoters 
for selling stock probably would, if not 
unquestionably, involve fraud in the 
management of the business of such 
company, the investor not being taken 
into the full confidence of the company 
as to the disposition of this $40 per 
share commissions which goes to the 
promoter. 

The attorney general advises in this 
opinion that the above mentioned plans 
in their material features are in contra- 
vention of the constitution and laws of 
this State and should not receive sanc- 
tion of the department of insurance and 
banking. 











September 30, 1909. 
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LOCAL AGENTS MUST DECIDE 


TO 





AS TRACTION BUSINESS. 





Company Managers Willing to Adopt 
Plan of Local Representatives for 
Apportioning Commissions. 





Ever since the idea of a Central Rat- 
ing Commission for fixing tariffs on 
street traction and allied properties, was 
first seriously proposed, the local agents 
throughout the country have been 
greatly concerned as totheirinterests in 
the matter, the subject being earnestly 
debated at every agency gathering dur- 
ing the past six months. 

As the great majority of the street 
railway properties of the country and 
especially in the more populous East, 
radiate from a central city into innum- 
erable towns, company executives, 
anxious to conserve in the highest de- 
gree the interests of their local repre- 
sentatives everywhere, have been sorely 
put to as to the most equitable means 
of allowing commissions upon the busi- 
ness. This difficulty, severe as it is un- 
der the best possible conditions is ag- 
gravated, when, as frequently happens, 
the traction service is underwriten by a 
banking house, of New York, Boston or 
Philadelphia,and the moneyed power in- 
sists that insurance upon the property 
be placed as directly as _ possible, 
preference being given always to the 
leading companies willing and able to 
carry large lines. 

Up to Local Men. 

Managing underwriters have wrestled 
with the problem long and earnestly 
but have been unable to arrive at a sat- 
isfactory solution, and now propose that 
the agents themselves, as the men who 
secure the business, devise aplan for its 
proper writing. Some days ago an in- 
formal conference between the chief 
officials of a number of prominent com- 
panies and a dozen or more representa- 
tive local agents from various parts of 
the country, was held in New York City, 








(Continued from page 1.) 
followed in rapid and logical sequence 
and having demonstrated his fitness for 
the arduous post the New England gen- 
eral agency of the corporation was 
awarded Mr. Parker in 1898, in succes- 
sion to Kimball and McCrea retired. 
Under his administration the business 
of the North America in the New Enz- 
land fielddeveloped markedly Mr.Parker 
selecting his classification with such 
care as to make for his companies a net 
profit in the past eleven years of over 
$1,250,000. The premium income of his 


the handling of traction lines being the 
subject under review. Tersely and 
clearly one of the executives recited the 
situation confronting the managers, and 
frankly stated that in so far as his com- 
pany was concerned he would pledge 
its faithful observance of any workable 
plan for the division of commissions 
that the agents’ association might de- 
vise, and, while he was not authorized 
so to do, yet felt confident that he could 
cbligate his associate officials to a like 
course. 

As a concrete example of the difficulty 
confronting companies in traction writ- 
ing, he cited the case of a leading agent 
in a large Western city who placed all 
of the street railway business there lo- 
cated. Would the agent, asked the ex- 
ecutive, be willing that the companies 
accepting the risk, only allow him com 
mission upon so much of the line as 
was within his agency limit, apportion- 
ing as nearly as might be to the men 
in suburban towns through which the 
service extended their share of the busi- 
ness? Having corralled the line the 
chief agent demanded and received com- 
mission upon all of it. 

The proposition is fairly before the 
local agents, and to again quote the offi- 
cial above referred to “if they can draw 
up a better plan than is now adopted 
for writing traction business” the com- 
panies will be only too glad to adopt it. 


CUT-RATE INSURANCE. 





New York Brokers Promise Reductions 
of from 15 to 20 Per cent.—Quote 
Companies. 





Large properties throughout the Mid- 
dle West are being importuned to 
place their fire insurance business 
through the New York City brokerage 
firm of James R. Skinner and Company, 
the tempting bait held out being a 
promised heavy cut in rates. 

The proposition of the brokers is as 
follows: 

“An unusual condition prevails in the 
insurance market here at this time, by 
which the policies of a considerable 
number of substantial stock fire insur- 
ance companies can be purchased on 
risks of your standing at a saving of 
from 15 per cent. to 20 per cent., from 
your present prevailing rate of premium. 

“If you are in need of fire insurance, 
or will be shortly, we would advise tak- 
ing advantage of the opportunity which 
offers itself to procure it at such a great 
savings with the class of companies re- 
ferred to. 

“Through our arrangements’ with 
these comapnies we can take care of a 
line of insurance up to $100,000. 


11 


the directors 


say 











caution? 


d 





after a serious fireinyour 
property if they knew it wasdue 
merely to lack of reasonable pre- 
Yet every serious 
fire 1s due tojust that one cause, 
‘You can absolutely eliminate all 
er of serious fire in any 
building by equipping it with 


International Sprinklers 


and getsbusywhenthe 
trouble begins. Howabout 
this reasonable precaution? 3 












your interests at the saving above men- 
tioned. 

“All matters entrusted to our care will 
receive prompt attention. 

“Trusting to be of service to you, we 
beg to remain, etc.” 

Quotes Companies. 

Anxious to learn the character of com- 
panies willing to take business at cut- 
rates, a prominent house addressed 
Messrs. Skinner and Company upon the 
subject, receiving this reply: 

“As request in your letter of Sept. 9th 
we beg to quote below the companies 
with which this office deals, which are 
highly reputable institutions whose poli- 
cies are accepted vy the best merchants, 
manufacturers and financial institutions, 
viz: 


Michigan Millers, Mich.; Assurance 
Co. of America, N. Y.; Potomac, D. C.; 
National, N. J.; London Mutual, Can- 


ada; Hudson Mutual, Canada; Shawnee, 
Kansas; Equity, Mo.; Stuyvesant, N. Y.; 
American of Pa.; Ins. Underwriters, 
Pa.; Pacific, N. Y.; National, Ohio; 
Western Reserve, Ohio; N. Y. Commer- 


that it is necessary to keep our purpose 
from the knowledge of your local 
agents, for if it became known, they 
would use their Underwriters Associa- 
tion and make every effort to upset our 
plans. 

“If you are interested in letting us 
handle your business for you, and would 
kindly forward us an old policy, with 
your rate, we will arrange, as per our 
former letter, to make you a substantial 
reduction in your present rate.” 

It seems incredible that some of the 
companies named would permit the of- 
fering of their policies upon such terms 


as those quoted by the New York brok- 
erage firm. 

In the list we notice the name of 
Shawnee Fire of Topeka, Kans., by what 
right, of course, we cannot say. In this 


connection it recalls the reported writ- 
ing by this company of a line upon @ 


large manufacturing risk located in 
Central New York, at a cut of two- 
thirds in the established tariff. The 


business, long held by a local agent, is 
reported to have been placed through an 
New York City. 





office is close to the million dollar “Send with your order, copy of present cial Underwriters and many others in ee ae New Yo . Fir Insurance Ex 
: : - ~ : » Ne r e Insurance Ex- 
mark, and the growth of the business form of policy and rate of premium; equally good standing. 3oth the Neé . : 
is constant. we will immediately proceed to protect “We trust that you will appreciate (Continued on page 12.) 
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San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 
funds largely supplied by head 


office in Liverpool 





Surplus, en Sk eS 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 











U.S. Gash Assets, Dec. 31, 1908 $13,212,749.00 
4,973,879.00 
3,239,091.00 
1,429,729.00 
1,051,543.00 
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m Globe 
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Losses Paid in the United States 


HENRY W. EATON, 
RESIDENT MANAGER 


G. W. HOYT, 


J. B. KREMER Jr. and T. A. WEED, 


New YORK OFFICE 


$116,000,000.00 
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AGENCY SUPERINTENDENTS 






45 William St. 








12 
“PINK SLIP” AT ROCHESTER. 





Question As to Whether Special Charge 
be Taken Off Submitted to the 
Companies. 

It remains for the companies compris- 
ing membership of the Underwriters 
Association of New York State to say 
whether action looking to the partial re- 
moval or complete abolition of the “pink 
slip” charge at Rochester, N. Y., shall 
be taken at this time. The Rochester 
Committee of the State Association, it is 
understood favors the taking off of the 
entire 25 cent charge which, imposed 
sometime ago to enforce a number of 
much needed improvements in the fire 
and water services, and as a penalty for 
continued incendiarism which the police 





of the city seemed powerless to cope 
with, has since been in force. Many 
of their .associates in the governing 


organization, however, take the position 
that while a reduction in the charge 
should be granted in recognition of im- 
provements already brought about, the 
entire sum should not be taken off until 
all of the work asked for, the absence 
of which impelled the imposition of the 
“pink slip,” shall have been completed. 
A brief summary of the situation has 
been laid before the company officials, 
who will instruct their representatives 
as to their wishes in the matter at the 
next meeting of the State Association. 


WILL PRESERVE ORGANIZATION 


AND STRICTLY OBSERVE 
Rules of Newark Fire Insurance’ Ex- 
change to be Amended to Conform 
to Court’s Decree. 





LAW. 





Although the Court of Errors and Ap- 
peals, the tribunal of final legal juris- 
diction in New Jersey, recently refused 
consent to a rehearing in the action 
which declared the Newark Fire Insur- 
ance Exchange at present conducted 
to be an illegal body, the court has not 
yet issued the decree of prohibition, nor 
is it likely to for a week or two yet. 
Early last week a conference was held 
at Trenton between Assistant Attorney- 
General Nelson B. Gaskill, Malcolm 
MacLear, the former prosecuting attor- 
ney of Newark, and responsible prima- 
rily for the action against the fire insur- 
e companies, and Richard V. Linda- 


as 


ant 


tury, counsel for the Newark Fire In- 
surance Exchange in the proceedings, 
the purpose of which was to consider 
the form of the final decree. 

Mr. Lindabury called the court’s at- 


tention to the fact that the opinion of 
the majority of the members of the trl- 
bunal had concluded by directing that a 
final decree be entered in accordance 
with the prayer in the bill of complaint 
prepared by Mr. MacLear. Mr. Linda- 
bury contended that the form of relief 
sought by the bill was contradictory in 
some parts and that other parts were 
superfluous. He asked the court, there- 
fore, to direct what should be included 
in the final decree. 

“It was suggested that Mr. MacLear 
prepare the form of the remittitur re- 
turning the case to the Court of Chan- 
cery and reversing that court’s decision 
in refusing an injunction. After prepar- 
ing the remittitur Mr. MacLear will sub- 
mit it to Mr. Lindabury, and should the 
latter object to any of the contents, on 
the ground that they are superfluous or 
contradictory, counsel for both sides 


will be allowed to submit briefs oppos- 
ing or favoring the form of decree. It 
will then rest with the court to decide 
whether any modifications shall be al- 
lowed. 

“The sweeping character of the Court 
of Errors decision and its possible effect 
upon other combinations of similar 
principle to that of the Newark Fire In- 
surance Exchange, makes the wording 
of the decree one of unusual importance 
in this State, as it will undoubtedly fur- 
nish a precedent in subsequent cases in- 
volving the same or similar questions.”’ 

The attorney-general has no wish to 
act precipitately in the matter, and it is 
confidently believed that once the de- 
cree of the court be received and the in- 
surance companies know just what they 
are barred from doing, and what they 
are free to perform, the rules of the 
Newark Fire Insurance Exchange will 
be so amended as to permit of the con- 
tinuance of the organization, the useful- 
ness of which to the assured as well as 
to the insurance companies comprising 
its membership, has long been demon- 
strated and is freely conceded by the 
business interests of New Jersey’s chief 
city. 





FIRST STOCK FIRE COMPANY. 





J. W. McRae Claims Western & South- 
ern As Only Oklahoma Institu- 
tion Since Statehood. 





In reference to an item appearing in 
our columas noting the organization 
of the Western & Southern Fire Insur- 
ance Company of Shawnee, Okla., the 
statement is made that this is the 
tenth fire company organized there, 
J. W. MeRae, Organizers and Sales 
Manager that to the best of 
knowledge and belief the 
Western & Southern is the first stock 
fire company launched in Oklahoma 
since it became a State. He says: 

“Several mutuals have been establish- 
ed and are doing well, one of which will 
be reinsured in this company (Western 
and Southern) in the near future. A 
large part of our capital was arranged 
for before receiving the necessary ar- 
ticles of incorporation, and this propo- 
sition should not be confused in any 
way with the various stock jobbing 
schemes that have been started for profit 
only to the promoters in the last few 
years.” 


says 


his 





A late accession to the directorate of 
the Fire Insurance Salvage Corps of 
Brooklyn, is 


THE EASTERN UNDERWRITER. 





Joseph M. Donald, rep-| 


resentative in the borough across the | 


East river for three stalwart companies 
—German American, Phoenix of Hart- 
ford and the Springfield Fire & Marine. 
Mr. Donald’s worth was early appreciat- 
ed in the New York field and now that 
ne is directing a thriving local office, 


his counsel is sought by his Brooklyn} 


associates. 





CUT-RATE INSURANCE. 
(Continued from page 11.) 
change and the Underwriters Associa- 
tion of New York State were appealed 


too to prevent the demoralization, but | 


neither organization was able to help 
in the matter. 


the absurd rate at which the busi- 
ness was written, they are credited with 
having refused to cancel the policy of 
their company, and yet J. W. 
vice-president of the Shawnee, is spon- 
sor for the Kansas law, which professes 
to enforce equality in fire insurance 
rate making. 











H. G. Hoffman, 


Dixie Fire, State Mutual Life, Commonwealth Fire of Dallas, National 
Lumber, Austin of Texas, The Republic Underwriters of Dallas, Peoples 
National Fire, Philadelphia 


All Losses Adjusted and Paid from this Office 


Address—Mt, Sterling “The Hartford of Kentucky ” 


General Agent 
for Hentuckhy 








When the attention of | 
the Shawnee’s officials were called to! 


Going, | 
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IMPE 


REDUCE YOUR INSURANCE COST 


—BY USINC— 


RIAL 





RUXTON & SWART, Agents 
290 Broadway, New York 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids 
Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters 
— MANUFACTURED BY—— 


UNIVERSAL SAFETY TANK & CAN COPIPANY 
72-78 North May Street 


CHICAGO 


LEWIS E. TRACY, Agent 
492 Atiantic Ave., Boston 








WANTED 


BROKERAGE BUSINESS 
We have excellent facilities for placing 
Insurance on Special Hazards 
of every description anywhere in United States 
LIBERAL COMMISSIONS PAID 
Cc. R. CHADWICK & CO. 


Second National Bank Bldg., Cincinnati, O. 
Long Distance Telephone Canal 460 


TORONTO 
CHICAGO 


NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 


F. H. ROSS & SON 
Metropolitan Managers 


Buffalo German, N, Y. Standard, N. J. 
Teutonia, La. Buffalo Com’1, N. Y. 


68 to 76 Maiden Lane, New York City 











German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








ad | 
ARNOLD & WANNEMACHER ROBERT R. TUTTLE 
, REPRESENTING SYRACUSE, N. Y. 
Teutonia of Allegheny, Pa. i 
Humboldt of Allegheny, Pa. New York and Pennsylvania 





GENERAL AGENT 
Reliable Fire Insurance Companies 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN RESERVE INSURANCE GO., of Ohlo 





100 WILLIAM STREET - - 


New York 








105 WILLIAM ST. . 
PHILADELPHIA UNDERWRITERS 


New York Suburban Territory 


AUSTIN FIRE INSURANCE CO. 


OF TEXAS 


COMMONWEALTH FIRE INS. CO. 








WHILDEN and HANCOCK 
GENERAL AGENTS 


REPRESENTING 





OF TEXAS 








Correspondence Solicited From Agents at 
Unrepresented Points 


- NEW YORK CITY 
REPUBLIC UNDERWRITERS 


OF FLORIDA 


COMMONWEALTH FIRE INS. CO. 
OF IOWA 


N.J. Penna. Del. and W. Va. 
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SANGUINE OF THE FUTURE 





OF NATIONAL ASSOCIATION. 
Agents in Annual Convention Adopt 


Series of Resolutions—F. F. Guen 

ther New President. 

In the subjoined resolutions, drawn 
up by a committee of experienced 
agents and adopted in their entirety, 
without suggestion of opposition, by 21! 
members of the National Association of 
Local Fire Insurance Agents in attend- 
ance upon the 14th annual conveation 
of the organization at Atlantic City,last 
week, is summarized the work of the 
gathering. 

Presented by chairman J. H. South- 
gate, the Report of the Committee on 
Resolutions is as here given: 

Your Committee has met and con- 
sidered the reports of officers and com- 
mittees referred to it, together with 
the various resolutions introduced, and 
recommends the adoption of the follow- 
ing resolutions: 

Traction Lines and Allied Property.— 
The question of the rating of electric 
street railways, electric light and power 
plants and gas plants upon a uniform 
pasis is of great interest to this associa- 
tion, because of the possibility that in 
che working out of the plan brokers 
might have an unjust advantage over 
local agents, and that the pledges of the 
companies not to write this business 
over the heads of their local agents 
might be overlooked; we therefore com- 
mend the action of our president and 
secretary and respectfully call the at- 
tention of our companies to their in- 
dividual pledges to our association cov- 
ring these matters. 

Co-operating Companies.—The execu- 
tive committee is instructed to drop 
from the co-operating list any company 
wilfully violating the rules of this asso- 
ciation or persistently refusing to co- 
operate with the association in promot- 
ing good practices; the names of said 
companies to be bulletined to the menm- 


pers of the association with the reasons 
for the action taken. 
Grievances.—The National Associa- 


tion shall not consider grievances from 
members of State associations except 
when they come upon appeal from said 
State conventions. 

Anti-rebate Laws.—State associations 
should confer with the National Asso- 
ciation before drafting anti-rebate laws 
in order to insure uniformity. , 

State Legislation—In view of ihe 
serious situation in respect to State 
iegislation there is an imperative need 
for closer co-operation between com- 
pany Officers, district managers, special 
agents and local agents. 

Incorporated Agencies—The execu- 
tive committee is instructed to advise 
State associations to have insurance 
commissioners insist that each stock- 
holder in an incorporated agency shall 
be licensed as an individual to transact 
the business. 

Investigating Bureau.—This question 
shall be continued in the hands of the 
incoming executive committee with 
power to act. 

Uniform Blanks.—That the commit- 
tee be continued for another year with 
recommendations to proceed with its 
work. 

Conference with Credit Men’s Asso- 
ciation—The incoming president is au- 
thorized to appoint a committee to con- 
tinue the work in connection with the 
Credit Men’s Association. 

Telegraphic Code.—The Association 
recommends the adoption of a_tele- 
graphie Code which will greatly dimin- 
ish the cost of telegraphing insurance 
information. 

Fiscal Year.—To facilitate the busi- 
ness of the association we recommend 
that State associations make June 30th 
the close of their fiscal year. The Fi- 
nance Committee is requested to bring 
this matter to the attention of State as- 
sociations and urge its acceptance. 

Field Agent.—We regard with favor 
the employment of a field man for the 


Bulletin and recommend that it be rel 
ferred to the incoming executive com- 
mitttee, with power. 

Working Capital Fund Committees.— | 
We comply with the request of the com- 
mittee to be discharged and request 
that any further business in connection 
with the work of the committee be 
handled by the treasurer. 








In conclusion, the association records 
its appreciation of the faithfulness of 
Chairman Weil of the executive com- 
mittee, who in spite of serious illness! 
has given us such efficient service, an‘) 
we express the sincere hope that he| 
will soon regain his normal health a: nd | 
vigor. 

It appeared at the Mid-Winter Confer- | 
ence that the efficiency and ease of con- 
ducting the financial operations of the | 
association required the consolidation 
of the offices of Secretary and Treas-| 
urer. In view of this Mr. W. H. Mande- 
ville resigned as Treasurer and we ten- 
jer our thanks to him for his uniform 
courtesy and his great interest in our 
welfare during his long connection with 
its financial operations. 

The work of the officers and commit- 
‘ees of the association during the past 
sear is appreciated, and the incoming 
vficers are requested to continue the 
work along present lines and increase | 
its usefulness as rapidly as the increase 
in resources will warrant. We respect- 
fully urge a close affiliation between the 
State and National associations and in- 
creased support of the organization’s| 
work by its individual members. 





All matters in the reports of officers | 
and committees which may require ac- 
tion, not included in this report, are 
referred to the incoming executive com- 
mittee for consideration. 

Proceedings Animated. 

If the proceedings on the first day of | 
ihe gathering were largely perfunctory 
and without special interest, those of 
Vednesday were decidedly animated, , 
members seemingly getting a grip upon | 
themselves and discussing spirited)y, | 
but with the utmost good feeling, sub- 
jects of deev import to agency work. 

The address of President Beardsley, 
and the reports of Secretary- -Treasuret | 
Putnam and that of the several stand-| 
Ing committees, (all of which appeared 
in last week’s issue of the Undenwriter) 
were well received, the suggestions con- 
tained therein being referred for fur- 
ther consideration to the Committee on 
Resolutions. 

Anti-Rebate Laws. 

Wide interest centered about the sub- 
ject of anti-rebate laws, agents from 
Wisconsin, Tennessee, Pennsylvania, 
Alabama and elsewhere telling of the 
experience had with such _ statutes in 
their respective States. It was general- 
ly admitted that the law adopted in the 
Keystone State last Winter was abont 
what agents would like to see in force 
throughout the country. 


Traction and Trust Lines. 
It was assumed that consideration 





r 
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Permitted Without 


EXTRA 
Charge 
by all 
Insurance 
Companies 


Within 
Twenty- 


five States 
FIRE PROOF *-- Gasvline Gas Machine FOOL PROOF 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years, There have been only sixteen accidents, and the 
total lossattributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollars and Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 
107 Springfield Ave., 
OR 


THE INCANDESCENT LIGHT & STOVE CO., 
Paid up Capital $1,500,000 426 E. Pearl St., Cincinnati, Ohio. 


Newark, N. J. 








LOCKWOOD BROS, °"5i."12E,¥g""- 


——Representing— 


National Fire Ins. Co. of Hartford, Conn. 
Delaware Fire Ins. Co.,Phila., Pa. | Peoples Nat’! Fire Ins. Co., Phila. Pa. 
Shawnee Fire Ins. Co., Topeka, Kan. | Washington Fire Ins. Co., Seattle, Wash. 


Telephone 1049 Main 152 MONTAGUE STREET 
BROOKLYN, N.Y. 








THE NORTH RIVER.| CRUM & FORSTER 
INSURANCE CO. GENERAL AGENTS 


NORTH RIVER INSURANCE CO. BUILDING 


ASSETS 

OF NEW YORK caged 

Empire City Fire Ins. Co., Inc. 1850..... $566,779 

-97. li s Nassau Fire Ins. Co., Inc, 1852........... 748,381 
95 97 99 William Street, N. Y. City Peter Cooper Fire Ins. Co., Inc, 1853... .. 431,906 
iadiniieliiniat ae National Lumber Ins. Co., Inc. 1905..... 355,801 


(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 1906........ 583,362 

(Where not locally represented) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. $9. 
ALLEMANIA FIRE INS. 
JEFFERSON FIRE ons, co. 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 














EXCEPTIONAL 


Hudson Underwriters of N. Y. 


Firemens of New Jersey 
efferson 
Queen City 


Firemens of New Jersey 
. Paul F. & 
Continental of New York 


ashi n Fire 
Springfield F. & M. 





William Penn Fire 
EASTERN PENNA.— 


FACILITIES OFFERED TO BROKERS AND ACENTS 


CLARENCE A. KROUSE & CO. 


GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST ACENCIES 


William Penn of Pa. Washington Fire Queen City 


PHILADELPHIA SUBURBAN TERRITORY 


Continental of New York 
é Hawkeye 
Springfield F. & M. Phoenix of Connecticut 


Washington Fire 


—SOUTHERN NEW JERSEY 


Peoples National Franklin of Philadelphia 


Concordia Granite State 
Phoenix of Connecticut Hawkeye 
foment Humboldt 
Queen C Jefferson 


City of {Kew York of N. Y. 





Atlantic City, Ocean City, Wildwood and Cape May Property a Specialty 
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of the above-named subjects would 
prove of unusual interest, in view of the 
decision of the companies to create a 
Central Rating Commission for dealing 
with this particular class of business. 
The matter was dealt with in executive 
session and most conservatively. 
Seeking Increased Membership. 

How to increase the membership of 
‘he National Association was a subject 
that evoked earnest and long continued 
discussion. Frank K. Leib, secretary 
of the Pennsylvania Association and an 
enthusiastic worker in the cause, held 
that the oniy way to gain recruits was 
for the agents themselves to personally 
solicite their fellows to join the organ- 
ized movement. The final decision of 
the Association was to employ a field 
man who would canvass for new mem- 
bers. 

A Little Nonsense. 

That.fire insurance agents differ in no 
way from men engaged in other walks 
of life, in their appreciation of a little 
nonsense, was evidenced by the hearty 
applause which followed the amusing 
talk of W. A. Eldridge, of Detroit, the 
humorist of the Association. 

New Officers Elected. 

Once the report of the Committee on 
Resolutions had been adopted, the elec- 
‘ion of officials for the new year pro- 
ceeded. The recommendations of the 
nominating committee were unanimous- 
ly approved, the following-named being 
chosen: 

President—Fred Guenther, Detroit. 


Chairman Executive Committee—W. 
E. Metzger, Nashville. ; 
Chairman Grievance Committee—J. 


H. Southgate, Durham, N. C. 
Chairman Legislative Committee—G. 

Markham, St. Louis. 

Chairman Organization Committee— 

W. LeBallister, Oakland, Cal. 
Secretary-Treasurer—H. H. Putnam, 
Boston. 

Vice-Presidents—J. W. Alexander, 
Alexandria, Va.; B. L. Baldwin, Omaha; 
E. B. Case, Chicago; L. W. Childrey, 
Norfolk, Va.; BE. H. Forry, Indianapolis; 
C. C. Jones, Kansas City, Mo.; B. F. 
Kauffman, Des Moines; F. G. Lumpkin, 
Columbus, Ga.; J. N. Manson, Manson, 
Wis.: A. W. Neale, Cleveland; H. N. 
Pinkham, Portland, Me. 

President-elect Guenther was escort- 
ed to the platform by E. B. Case, and 
briefly but happily expressed apprecia- 


D. 


F. 


tion for the honor paid him; he asked 
that he be accorded the same intelligent 
and constant support given his pre- 


dicessors, without which aid his efforis 
would prove of slight worth. 

Mr. Guenther is a square shouldered 
man of fine presence and his career 
thus far stamps him as a successful ua- 
derwriter, 

Place of Next Meeting. 

Nashville, Tenn., Niagara Falls, N. 
Y., Columbus, Ga., Birmingham, Ala., 
Chicago, Ill., and Rochester, N. Y., were 
mentioned as centers for the holding of 
the 1910 convention. Determination of 
the question was left to the new execu- 
tive committee. 

A noteworthy the 


feature of gather- 


ing was the scholarly effort of J. H. 
Southgate, the orator from Durham, N. 


C. Thoroughly impregnated with South- 
ern sentiment of the highest type, Mr. 
Southworth declared the greatest worth 
xf the Association gatherings to be the 
warm friendships they inspired between 
agents, who, away from the stress of 
eager, anxious competition for a brief 
season, learned to know and to appre- 
ciate the better nature of their asso- 
ciates, and to go to their respective 
homes feeling that they have profited by 
such knowledge. 

Open house was maintained through- 
out the Association meeting by the 
prominent. Pittsburgh general agency 
of C. M. Logue and Brother. Harry 
Logue, jr. of the firm was on hand, 
dispensing hospitality so graciously that 


one easily understood why the Logue 
office has attained such a hold through- 


out its particular territory. 
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FIRE PREMIUMS AT BALTIMORE. 





German Fire Collects $76,111 in First 
Half of Present Year—Record of 
Other Companies. 


As in former years the German Fire 
of Baltimore, collected more premiums 
in the Monumental City during the first 





half of 1909 than any other fire insur- 
ance company writing business there. 

The returns secured within the five 
mile limit are as here shown: s 

1909. 1908. 
German Fire, Bal... $76,711 $71,884 
i ee 64,621 58,678 
Hartford, Conn. .... 46,479 48,361 
Live. & Lon. & Globe, 

Pre 40,557 44,269 
Royal, England 38,853 34,770 
German Amer, Bal. . 27,485 25,891 
N. Brit. & M., Eng. . 27,436 31,262 
Sun Ins. Office, Eng. 27,180 25,107 
National, Conn. .... 26,460 27,063 
Aetna, Comm. ....... 25,754 16,521 
Northern, Eng. 25,687  _ 24,767 
ae 22,686 14,402 
Pees, Fe. Be. ivves 22,355 23,008 
Continental, Ms es 21,358 20,673 
Fireman’s Fund, C al. 20,497 21,199 
Springfield F. & M., 

Massachusetts .... 20,178 18,977 
Firemen’s Newark .. 19,631 20,272 
German Amer., N. Y. 19,194 19,7! 2 
Commer. Union,Eng. 18,768 anes 
Hanover, N. Y. .... 18,413 18,245 
London & Lan., Eng. 17,881 16,222 
Agricultural, N. Y. . 17,674 17,077 
Ger. Alliance, N. Y. . 16,690 14,304 
Phoenix, Conn. 16,462 14,533 
Phoenix, Eng. ...... 16,353 17,235 
Nat. Unifon, Pa. .... 15,415 17,476 
Fire Assn., Phila. 14,824 11,290 
Ine. Co. of N. A, 

Philadelphia ..... 14,520 12,798 
Westchester, N. Y. .. 14,115 15,216 
Atlas, England ..... 13,188 7,510 
Penna., Phila. ...... 12,909 13,058 
New York Undrs. 

Agency, N. Y. .... 12,448 11,704 
Phila. Undrs., Phila. 12,269 8,722 
West. Assur., Can. .. 12,174 
Conn., Hartford 12,088 
WaGerey, Be Bs acces 12,043 
New Hamp., N. H. .. 12,024 
Prov.-Wash., R. I. .. 11,887 ,75 
North River, N. Y... 11,780 3,3% 
S. U. & Nat., Scot. . 11,593 11,548 
Amer. Central, Mo... 11,449 11,494 
SS > ee 11,444 11,137 
Royal Exch., Eng. 10,919 12,240 
Norwich Union, Eng. 10,686 12,401 
Rochester Ger., N. Y. 10,523 10,654 
American, N. J. .... 10,268 10,855 
Glens Falls, N. Y. 10,151 9,228 
Mil. Mech., Wis. 9,974 9,911 
London, Assur., Eng. 9,557 10,644 
Globe Undrs, N. Y. . 9,323 1,503 
Ham. Bremen, Ger. . 8,805 8,342 
Boston, Mass. ...... 8,547 9,743 
Aachen & M., Ger. 7,774 5,730 
Pitts. U ndrs., Pa. 7,752 6,972 
Franklin, Phila. .... 7,662 7,170 
Camden, Ms ds o2cs 7,654 8,404 
Caledonian, Scot. ... 7,640 7,922 
Globe-Rutgers, N. Y. 7,387 8,203 
Palatine, Eng. ...... 7,023 7,140 
Spring Garden, Pa.. 7,008 7,963 
Orient, Conn. ...... 6,642 6,598 
St. Paul, Minn. ..... 6,583 6,727 
Commonwealth,N. Y. 6,535 6,180 
| i 6,358 8,434 
Delaware, Phila. 6,166 5,026 
Citizens, Mo. ....... 5,818 5,469 
Stuyvesant, N. Y. ),607 4,723 
Prussian Nat., Ger. . 5,775 4,223 
Reliance, Phila. .... 5,563 5,662 
Ga. Home., Ga. .... 5,37 5,448 
North B. & M., N. Y. 5,280 5,408 
German, Pitts. ...... 5,241 8,757 
Security, Conn. .... 5,224 4,156 
mrard, Phila. ...... 5,204 5,353 
Petersbg. S. & I., Va. 5,056 3,937 
Granite States, N. H. 4,995 3,914 
Equitable, R. I. 4,751 5,584 
Allemannia, Pa. .... 4,455 4,834 
Williamsburgh City, 

New York ........ 4,453 4,387 
County, Phila. ...... 4,350 5,812 
Teutonia, La. ....... 4,318 4,516 
Lumbermens, Pa. ... 4,307 3,172 
German, W. Va. .... 4,224 5,093 
Mech. & Trad., La. . 4,087 3,948 
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GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO, OF HARTFORD, CONN. 
SPRINGFIELD F, & M. INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 











Ins. Co. State Pa., 

Pennsylvania ..... 3,976 4,631 
Svea, Sweden ...... 3,968 4,630 
Brit. Amer., Can. ... 3,928 4,013 
Michigan Commer- 

cial, Michigan 3,854 1,625 
Capital, N. Hi. ..... 3,824 3,084 
Northern, N. Y. 3,802 4,444 
doterson, Pa. ...60. 3,764 »,898 
Rhode Island, R. I 3,547 3,412 
Ger. Amer., Pe. «.... 3,353 4,012 
Mich. F. & M., Mich. 3,284 1,382 
Detroit, Mich. ...... 3,239 2,311 
Aljancé, Pa. ....5 2,966 3,041 
California, Cal. ..... 2,944 2,001 
Peoples Nat., Phila. . 2,858 aks 
Buffalo Com., N. Y.. 2,828 3,585 
i i are 2,613 3,221 
New Bruns., N. J. ... 2,581 3s dita 
western, Pa. ....... 2,473 2,902 
Teutonia, Pa. ....... 2,428 2,873 
North State, N. C 2,399 2,896 
Caremet, Ti. ..s6050 2,359 2,198 
Citizens, W. Va. .... 2,343 2,163 
2 a sae ae 2,309 3,685 
3en Franklin, Pa. 2,226 3,138 
Dutchess, N. Y. 2,214 2,197 
Southern, -Va. ...... 1,993 2,248 
Old Colony, Mass. .. 1,849 1,769 
National, Pa. ....... 1,843 1,690 
Florida Home, Fla. . 1,829 689 
City of N. Y., N. Y. . 1,650 - 
Nortoik, VG. ...2<<; 1,560 1,578 
Shawnee, Kan. ..... 1,412 ale 
Union, Phila. ....... 381 1,973 
Humboldt, Pa. ..... 1,357 1,509 
Law. U. & Cr., Eng. 1,178 — 
State, Mae. .....<.. 1,072 2,498 
SS | Serena 845 835 
Farmers, Pa. ....... 752 nr 
Sprg. Gar. Unds, Pa. 672 959 
German Union, Md.. 652 10,702 
Hawkeye, Ia. ....... 174 1,889 
South. Nat., Tex. 462 1,451 
Hudson Undrs, N. Y. 369 Gow 
Adirondack, N. Y. 80 168 


Total 


$1,295,662 $1,279,337 


LOSES FAITHFUL OFFICER. 





William Hall, Agency Secretary of Dela- 
ware Insurance Company Lays 
Down Life’s Burden. 


Death claimed William Hall, agency 
secretary of the Delaware Insurance 
Company, of Philadelphia, and a young 
underwriter of excellent promise, on 
Saturday last. In announcing the sad 
event the management of the Delaware 
says: “Entering the services of this 
Company, February 1, 1892, Mr. Hall has 
been one of its most loyal, conscientious 
and true friends, and one for whom all 
his associates had the most profound 
respect and regard.” 





New Jersey Agency Appointments. 





American Central, Theodore L. Krein, 
Riverside. Boston, Charles J. Hibberd, 
Perth Amboy. County, John G. Glen- 
non, Bloomfield. Fire Association, 
Walter A. Smith, Avalon. German Ajli- 
ance, Michael W. Scully, Somerville. 
German American, Michael W. Scully, 
Somerville. Gerard F. & M., E. O. Hal- 
loway, Haddon Heights. Mechanics & 
Traders, Arthur C. Muller, Jersey City. 
Milwaukee Mechanics, Cecil R. Ander- 
son, Washington. National, Connecticut, 
Killough & Runyon, Plainfield. North 
British & Mercantile, N. Y., Hansen & 
Sinckafr, Paterson. Northern N. Y., Ed 
ward W. Wise, Red Bank. Pennsy!- 
vania, Archibald G. More, Lavinia BE. 
More, Hawthorne. Phenix, N. Y., Lowe 
& Son, Ridgefield Park. Royal Ex- 
change, George Albert Angle, Belvidere, 
Scottish Union, Ernest L. Bartell, Cam- 


den. Shawnee, Edward W. Wise, Red 
Bank. Westchester, B. M. Phillips & 
Son Co., Trenton. Western Reserve, 


Arthur O. Miller, Jersey City. 




















Proposed Home 
Office Building 





FIREMEN’S INSURANCE CO. 


NEWARK, N. J 
Statement January 1, 1909 


Capital Stock ... 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 


Reinsurance Reserve. 
All other Liabilities... 
NET SURPLUS... 


Ds ieiatanivcuvevans 


.$1,000,000.00 
1,663,370.13 
152,129.65 
oscecceesoccess Speen 


.$5,052,624.09 





A. H. HASSINGER, Secretary 
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DEMANDING REDUCED RATES 


BECAUSE OF WATER SERVICE. 
New Orleans Board of Trade Asks 
Lower Tariffs—Review of City’s 
High Pressure Service. 


In the light of the rate reduction ask- 
ed for in New Orleans, the following re- 
view of its newly completed high-pres- 
sure water service prepared by Geo. G. 
Earl, superintendent of the city Sewer- 
age and Water Board, for the “New 
Orleans Item,” will be read with 
culiar interest by fire underwriters: 

Turning to the water works system. 
There are now about 500 miles of water 
mains covering the built up area of the 
city completely, with a distribution sys- 
tem that probably has no equal in any 
city (where the water works have 
grown up with the growth of the city, 
as practically all other water works 
have) in respect to orderly arrange- 
ment of valves, hydrants or mains, or 
in respect te the delivery of large 
amounts of water at any point with- 
out serious reduction of pressure. This 
is because we have had the opportunity 
to lay out and construct a complete sys- 
tem for a large city all at one time, 
making at the same time definite pro- 


pe- 


vision for a quite definite future rate 
and direction of growth. 
There are about 4,700 valves, and 


about the same number of fire hydraunrs, 
the last named being located in the res- 
idence section of the city, one at each 
street intersection, and in the business 
section two at each street intersectiun 
The hydrants in the residence section 
have each two nozzles and can suppiy 
two effective fire streams by direct 
pressure, or eight such streams immed- 
iately about any single square. In the 
business section each hydrant has three 
nozzles and will easily supply three fire 
engines, or 24 fire engines around any 
single square. The discharging capac- 
ity of these hydrants and the pressure 
still existing on the system, when what 
are conceded to be_ very liberal fire 
drafts are beng made, have both been 
tested by the experts of the National 
Board of Fire Underwriters and have 
entirely satisfied them of their strength 
and adequacy. 
City Now Has Pure Soft Water. 

The water being supplied into this 
distribution system is all that the most 
exacting could demand from every 
point of view, being softened, settled 
and filtered by one of the very best and 
roost up-to-date water purification 
plants in existence, and being delivered 
under pressure now of 70 pounds at the 
pumping station, and maintained at a 
pressure of not less than 45 pounds at 
the most distant points in the distribu- 
tion system. The high lift pumping 
machinery is in full duplicate for a sup- 
ply of 46,000,000 gallons per day, i. e¢., 
an aggregate of $92,000,000 gallons ea- 
pacity, while the distribution system 
and purification plant as now existing, 
can maintain their efficiency probably 
close up to 60,000,000 gallons rate per 
day. 

This system went into partial opera- 
tion on the east bank of the river with 
muddy water last year and on February 
‘th, this vear, the water was turned 
into the purification system. 

Already 7,400 premises are connected 
with the new mains, and new connec- 
tions are being made at the rate of 
over 1,00 per month, and over’ 6,000 
are being supplied through the mains of 
ihe old company which are being tem- 
porarily used by the Board to accommo- 
date their consumers until they can be 
transferred to the new system, which it 
is hoped to have accomplished by about 
the end of the present year. 

With so magnificent a water supply 
at 
posed it is fair to expect that the use 
of the system will be popular. It seems 


the very low rates which are so 


fair to expect also that the people will 
be glad to connect with the sewers and 
to abolish their cisterns as soon as they 
fully realize the advantage in economy, 
in comfort and in sanitary improve- 
ment that this course will bring. It is 
also fair to suppose that the fire in- 
surance companies, now that they have 
an effective and reliable water supply 
for fire extinguishment at every street 
intersection on over 500 miles of streets, 
will lower the insurance rate below 
those maintaned when a most indiffer- 
ent and unreliable supply existed only 
over 125 miles of streets covered by the 
mains of the old company. 

Finally, with regard to the water and 
sewerage systems, both being now ful- 
ly in operation and fully proven out, it 
remains only for the people of the city 
to do their part in getting their premis- 
es properly connected with these sys- 
tems in order that they may under- 
stand and obtain the advantages for 
which they have undertaken expendi- 
tures amounting to over $12,000,000. 

Regarding the drainage system, with 
its great central electric power station 
and its seven large pumping stations, 
and its hundred miles of main canals 
and the other hundred miles (nearly) of 
subsurface drainage pipe entering into 
these main canals, and notwithstanding 
its incompleteness from lack of funds to 
carry its full benefits to all areas or to 
entirely effect all of the objects for 
which it was designed, still it has con- 
tinued in 1909, as it has since its opera- 
tion was first started in 1900, to main- 
tain a healthy and efficient drainage 
effect. 

It has always stood ready when ithe 
emergency conditions due to great rains 
arose to put forward its full capaciiy 
for the prompt removel of the surpls 
surface waters; and it has seldom fail- 
ed to prevent flooding, except in areas 
where its benefits are not yet fully ex 
tended. It has taken care of all ordi- 


nary rains and of all dry weather flow ; 


with perfect success, and it has 
tinued to bring about the improvement 


con-/ 


in soil saturation and the consequent 
betterment of atmospheric conditions | 
which began with its first operation, 


and has increased as its area of useful- 
ness has been extended and as the sub- 
surface drainage affected by the  sub- 
drains and sewers over large areas has 
increased. 

Assuming the successful 
the additional $7,000,000 
thorized but still unsold as the necessi- 
ty for the use of the money arises, there 
need be no cessation in the continuous 
prosecution of drainage work or in the 
completion of the sewerage system to a 
point which will put the city into a 
very satisfactory condition as-to these 
facilities within two or three years. 


SURPLUS. 


placing of 





NEW CAPITAL AND 
Western Reserve Insurance Company 
of Ohio Materialiy Increases Its Fi- 
nancial Status. 

Through the contributions of its 
stockholders the financial condition of 
the Western Reserve Insurance Com- 
pany, of Cleveland Ohio, has been 
very materially strengthened, its paid- 
in capital and net surplus being over 
$250,000, and $40,000, respectively. 

“The present surplus,” says Secretary 
R. E. Gooch, “has been built up by the 
premium on two hundred and forty ad- 
ditional shares solid since the examina- 
tion (July 1), income from our invest- 
ments, net profit on the business for 
the past two months, and reduction in 
losses paid as compared with the losses 
reported.” 

“The recent examination of the West 
ern Reserve,” Mr.Gooch continues “was 
made at the lowest ebb, and a prompt 
payment of additional capital and sur- 
plus has placed the Company on a sure 
and satisfactory basis.” PY 

é 


bonds au | 





THE EASTERN UNDERWRITER. 


OF PERSONAL INTEREST. 


(Continued from page 10.) 
candidate for Mayor of that city on the 
Democratic ticket in the election held 
on Wednesday of last week, his majority 
being 176 out of a total vote of 3,146. 
The achievement is more noteworthy 
when one considers that it was neces- 
sary to combat what is known as the 
“machine,” or faction in power. 


Edward Meinel and Carl Sturhahn, 
are due to arrive in New York on the 
George Washington next Monday, too 
late to participate in the Hudson-Fulton 
festivities—a fact that the managers of 


the celebration sorely regret, as the 
aforementioned underwriters enjoy in- 
ternational fame as entertainers. Their 


experience in extending the glad hand 
and making newly formed acquaintan- 
ces feel like old college chums, has been 
largely added to during their present 
trip abroad, and both are now fit to en- 
ter the diplomatic service. But the in- 
surance business is more to their liking 
and we can assure an anxious frate: 
nity that Mr. Meinel will still retain his 
association with the Fred James office, 
while Mr. Sturhahn has no idea of sur- 
rendering the United States manage- 
ment of the Rossia. 


Among the many distinguished 
visitors in Manhattan during he 
past week were H. G. Hoffman and 
Judge J. H. Kemper of Kentucky 


—a pair of hustlers who are reponsib! 
ior the aggressive Hoffman General 
Agency of Mt. Sterling. As known to a 
zoodly number of the fraternity, M: 
Hfoffman is organizing the Old Ken 
tucky Fire Insurance Company, which 
he proposes to have in good, substantial 
financial condition before 
esentation cutside the 


seeking re}- 


of 


confines 


the 


15 


Bourbon State, thus reversing the gen- 
eral order of things. 

Mr. Hoffman, though somewhat “boy- 
ish” in appearance, has had consider- 
able experience in the insurance busi- 
ness. Upon one occasion he was re- 
minded of his youthful appearance and 
questioned as to the length of his con- 
nection with insurance. Unhesitatingly 
he replied: “28 years.” “Why you don’t 
look old enovgh to have been living 28 


years ago,” said his questioner, “How 
old are you?” “Twenty-eight” was the 
prompt reply. In other words, Mr. Hoff- 


man was born and raised an insurance 


man. His associate, Judge Kemper, 
who has charge of the field work an4d 


adjusting, quit the bench to take up in- 


surance work exclusively, and is a 
husky Kentuckian with a grip like a 
vice. They make a good team 


Authorized for Limited Territory Only. 

Secretary O. O. Oldham, of the West- 
ern Fire, of Ogden, Utah, writing under 
recent date, corrects the statement ap- 
pearing in The Eastern Underwriter of 
the 9th inst., as to the field in which C. 
R. Chadwick & Company of Cincinnati 
were authorized to write excess business 
for the company. Instead of being free 


to take lines throughout the West and 
South. Mr. Oldham says the Cincinnati 
firm has only authority to write for 


the Western in Kentucky,Tennessee and 
West Virginia, purely in a surplus line 
capacity. When West Virginia is cn- 
tered “for agency business, it will be un- 
der the jurisdiction of Pettibone & 
Krause, of Philadelphia.” 

In order to make up a deficit of $7,- 
119.59 in the treasury of the Genesee 
Valley Fire Insurance Company, of 
Rochester, N. Y., the unfortunate policy- 
holders of the little mutual company 
will have to stand an assessment of 140 
cent 


per 








VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 

















HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 

Excess Lines handled anywhere. 
connections at Lloyds, London. 
CORRESPONDENCE SOLICITED. 


Good 





Surplus Lines Department 


Affords agents and brokers the best 
facilities for supplying reliable indemnity 
Weare Attorneys in the United States for 

THE CENTRAL INSURANCE CO. 

Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS- 
SOCIETY, Ltd., of Colchester 
LEATHER TRADES & GENERAL IN- 
SURANCE C0., Limited, of Liverpool 
THE LEGAL INSURANCE COMPANY 
Limited, of London 


BINDER CONTRACT (Guaranteed Under- 
writers) at Lloyds, London 
surplas lines at fall tariff rates 
entertained on the heavy value ks after the capacity of 
the local agents is exhauste Your business protected. 
Capacity, $40,000 on unsprinklered risks and $100,000 on 
sprinklered risks.-Liberal commissions.—Strong (Com- 
panies.—Losses adjusted and paid through this office. 
Applications by mail or telegraph receive prompt attention. 


Fred S. James & Co. 


84 William Street 
New York 
Chicago Office: 171 LA SALLE ST 





Only legitimate 

















ESTABLISHED 1886 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


——{NEUR ES 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


THE PIONEER IN ITS LINE 








New Jersey Office: ENGLEWOOD, N. J. 





MYRON W. 


New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


ROBINSON 


New York City Office: MILLS BLDG. 














16 
LIFE DEPARTMENT. 
(Continued from page 8.) : 
HONOR DR. LESLIE D. WARD. 





James Perry Agency of The Prudential 
Made Vice-President’s Day A Ban- 
ner Affair. 





In recognition of the courtesy shown 
by Dr. Leslie D. Ward, vice-president of 
The Prudential at the recent agency 
convention held at Thousand Islands, it 
was decided by the field men to set 
aside a day in his honor which should 
be styled “Vice-President’s Day” and 
endeavor to have every man a producer. 
The James Perry Agency of New York 
City sent in forty applications, for a 
good-sized volume of insurance, and at 
this writing the Agency has largely ex- 
ceeded the amount of business asked for 
during the month of September. 

In fact it may be said that the sub- 
mitted business for the month of Sep- 
tember will be larger in amount and ap- 
plications than during any month in the 
history of the agency. 

Mr. Perry, however, is not satisfied 
with present achievements, neither 1s 
the Secretary and Superintendent of 
Agents Abner E. Brown. They have or- 
ganized a campaign for the securing of 
agents which judging from the number 
of contracts signed bids fair to be a 
great success. 


Pittsburg Life Underwriters. 





The regular monthly meeting of the 
Pittsburg Life Underwriters Association 
will be held at the Fort Pitt Hotel on 
Monday, October 4, at 6 o’clock p. m., 
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followed as usual by the informal din- 
ner at 6.30. The following applications 
for membership, having been recom- 
nended by the executive committee, will 
be voted on: 

Geo. Macpherson, Prudential; R. H. 
Breeze and E. V. Upton, State Mutual 
of Mass.; R. H. Frantz, Metropolitan; C. 
C. Gray, Home Life. 

A radical departure from the usual 
order of the program has been indulged 
in by the committee in charge and a 
rare treat is assured the members on 
this occasion. 


PROTECTION FOR CASH VALUES. 





Ninety-Day Loan Clause Provision 
Should Be Extended To Cover 
Surrenders, 





We are in receipt of a letter from a 
valued reader, who occupies an execu- 
tive position with one of the leading life 
insurance companies, relative to the 
movement for the adoption of a ninety- 
day loan clause, in which he calls atten- 
tion to the need for a similar provision 
in the paragraph relating to cash sur- 
render values. 

The change made by some companies, 
which have especially come to our 
notice, includes a reservation for delay 
in the payment of cash values, at the 
option of the company, as well as in 
granting loans. 

We quote from the letter referred to 
as follows: 

“T have followed with interest your 
articles in the last few numbers of The 
Eastern Underwriter concerning the 
reservation of ninety days in the mak- 
ing of loans. I am in hearty accord 











LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 











FIRE ASSOCIATION 


Office: 
Organized 1817. 


E. O. Irwin, Pres. 


PHILADELPHIA fF 

Company’s Building, 407-409 Walnut St. 

Incorporated 1820. 

Cash Capital, $500,000. Assets, $7,301,261.56, 

T. kK. Conderman, Vice-Pres, 
M. G. Garricues, Sec. and Treas. 

R.N. Keliy, Jr., Asst. Sec. and Treas. 


OF 





Charter Pepetual. 


1817 





Established 1836, 


Richmond Ins. Co. of New York 


ROReciks ‘seansaraeees $285,228.70 


Surplus to Policyholders...... $246,042.94 | 


JOHN E. KING, GENERAL AGENT, 


95 WILLIAM STREET, 


NEW YORK 





ORGANIZED 1865. 


Virginia State Insurance Co., Of Richmond 


eee eee eee eee terse ereeresese 


GEO. L, CHRISTIAN, Pres, 


ee 





---$887,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 








Phone 807 Worth 





USE PRINTERS 


It pays LARGE DIVIDENDS when circulated in proper form 
We do all kinds of JOB and COPMMERCIAL 
PRINTING to satisfy the most discriminate 

WILL SUBMIT ESTIMATES ON ALL WORK 
D. R. THOMPSON 


INK 


28 ELM ST., N. Y¥. C. 
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seen no mention made of a similar limi- 
tation in the matter of cash values. 
The proposed reservation will, it seems 
to me, fail of its purpose unless it re- 
lates also to cash values. Perhaps that 
is the intention; but, if not, it might 
be well for you to discuss the subject.” 





Rochester Delegates. 





The Rochester, N. Y., delegates to the 
annual convention of the National As- 
sociation of Life Underwriters, to be 
held in Louisville next week, are as fo!- 
lows: F. E. McMullen, C. H. McChes- 


ney, H. R. Lewis, B. C. Bennett, S. L. | 


Crabbe, Clay Babcock, H. R. Miller, A. 
V. Smith. Alternates: W. P. Howard, 
W. S. Beebe, C. E. Miller, Thomas 
..ood, Vincent Alexander, J. A. Turn- 
bull, Edwin B. Nell. 





Merged With Union National. 





The Union National Life of Philadel- 
phia, which company is in process cf 
formation with W. E. A. Wheeler as 
president, has taken over the subscrip- 
tions to the Great Eastern Life of that 
city, amounting to about $100,000. Oli- 
ver L. Brown, who was promoting the 
latter company will be identified with 
the Union National as_ vice-president 
upon his return from a vacation spent 
on the Pacific Coast. 





Young Watterson’s Estate. 





Appraisal of the estate of Harvey 
Watterson, Col. Henry Watterson’s son, 
who was killed last November by falling 
from his office window, on the nine- 
teenth floor of the Trust Company of 
America building, at 37 Wall streei, 
shows that Mr. Watterson left a gros; 
estate of $26,720. Of this 


| amount $7,159 was in life insurance and 
| $16,750 accident insurance, or a total of 


$23,909. 

From the above it may clearly be seen 
that Mr. Watterson’s estate was his in- 
surance. 


PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 








Commercial Union Assuranee Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 


therewith, but up to this date I have | 


| 


“The Leading Fire Insurance Company” 
of America.” 





WM. B. CLARK, President. 

W..H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 

A. N, Williams, E. 8. Allen, 

E. J. Sloan. Guy E. Beardsley 

W. F. Whittelsey, Jr., ‘‘ Marine” 











For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - - $1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 

Holders - - + $2,063,044.01 


The real strength of an insurance company is in the con- 
servatiom of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 

R, EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Seo’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 





ORGANIZED 1859 





Cash Capital ..... $1,000,000.00 
a .... 5,874,016.00 
Net Surplus....... 1,509,442.33 


Surplus for Policy 


Holders.,....... 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 














Surplus Lines 


London Lloyds 


(Guaranteed Underwriters Only 


| We can furnish you two policies covering up to $60,000 on a single risk 
'in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 


If you are 


short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


| interest. 


MARSH & McLENNAN 


j New York Office, 54 William St. 


Chicago Office, 159 La Salle St. 
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CASUALTY AND | 
SURETY HAPPENINGS 





Employers Liability Insurance. What It Is—How It Protects. 
Contributed by G. W. L. Edwards. 


There are so many forms of Liability 
Insurance that it would be impossible, 
without taking up great space, to de- 
scribe, except in a general way, the 
main import of liability insurance. 
Every employer knows that suits for 
damages frequently follow accidental in- 
juries happening to his workmen; there 
are not many, however, that appreciate 
how far their legal liability may extend, 
and being unfamiliar with liability in- 
surance are subjected to great expense 
in order to obtain expert opinion upon 
their responsibility in the event of acci- 
dents, and not infrequently are more at 
sea than before they sought legal ad- 
vice. 

The law of liability insurance is at all 
times most difficult of understanding to 
a lay mind, and should an employer pre- 
fer to defend any suit that may be 
brought against him, than to make a 
settlement, he is almost sure to pay an 
enormous sum in comparison to the 
amount of premium involved in the pur- 
chase of a contract of liability insur- 
ance with an insurance company mak- 
ing a specialty of this class of business. 
As an employer he is relieved of all 
anxiety and expense of litigation that 
may ensue from accidents to employees, 
or happening to any person that may 
be included in his payroll, if his liabil- 
ity is placed in an insurance company. 
The insurance company then becomes 
the party responsible for the conduct of 
all negotiations and adjustments, as 
well as the defense of suits entered 
against the employer. It is plainly ap- 
parent that a company properly organ- 
ized, and prepared to engaged in this 
class of business, would be better in- 
formed as to the requirements of the law 
than individual employers, and the com- 
pany would be in a strong position to 
make investigations, adjustments, or 
settlements, being employers of men 
skilled in such service, and it undoubt- 
edly follows that the company would be 
in a better position by reason of its un- 


derstanding of the law to defend the 
employer in any suit brought against 


him for damages. Few cases are allow- 
ed to go to suit where any liability is 
shown, it being preferable to effect 
amicable settlement, as well as reducing 
the cost thereof to the company, by 
elimination of suits, in so far as is possi- 
ble; this speaks well for the company’s 
attitude toward its clients, or the em- 
ployer, as their interests are largely 
icentical. 

All large insurance company’s trans- 
acting liability business, have thousands 
ef dollars for just claims, but none of 
them has a penny for tribute. It cft- 
t‘mes follows that the company will 
elect to settle a claim rather than defend 
the suit which would follow, even 
though there may be no liability: this 
however, is done for the purpose of sav- 
ing expense to the employer and the 
company. When the accident happens 
the employer submits a written notice 
upon blanks especially prepared for that 
purpose, stating the name of the injured 
party, how injured, when and where, the 
witnesses thereto, etc. The company 
then sends one of its trained men, thor- 
oughly familiar with the policy condi- 
tions, the cause and effects of accidents 
and ability to grasp the situation, to the 
place of accident, to make an investiga- 
tion of all the circumstances surround- 
ing and contributing to the accident. 
His report is made to the claim depart- 
ment of the company with advices as to 
whether any liability rests on the part 
of the employer or not. The company 
through its executive department, will 


advise the employer, and should the 
company state that no liability exists, 
the employer may have no further cause 
for lying awake nights thinking of what 
may happen, because the company must 
pay the loss, if any occurs. Should, 
however, the company’s expert report 
‘liability and suggest a compromise, It 
usually results in the company author- 
izing one of its trained adjustors to get 
the case out of the way as quickly as 
possible by settlement; should,however, 
it be impossible for the company to 
maker proper adjustment, it is then 
necessary for it to defend any suit in 
the name of the assured that may be 
thereafter brought, and at no expense 
to the employer. This may seem to 
some as if the employer has no part or 
voice in the matter of settlement; such 
however, is not true, as the employer 
contributes materially to fair and ade- 
quate adjustments, and his advice is 
earnestly sought and carefully noted by 
the company’s counsel, and very often it 
is of great value in the settlement of 
difficult cases; then again the employer 
is the man most likely to know most 
about his own business, and can often 
give a clearer. definition of the circum- 
stances surrounding the accident, even 
theugh he may not know much about 
Insurance settlements. 

The employer however, can and 
should provide proper safe guards for 
his employees—guard protruding set 
screws, open elevator hatchways, un- 
guarded fly wheels of engines and open 
stairways, and there are numerous other 
things that he may do to offer better 
working conditions, that may suggest 
themselves to his mind, and to assist 
nim in this there are in about every 
State, paid inspectors who occasionally 
visit his place of business, and every in- 
surance company of merit make this an 
especial feature of its service and with- 
cut doubt where paid inspectors are em- 
ployed there is a reduced number of 
accidents reported, and employers of 
labor would do well to heed and carry 
out the ideas suggested by an insurance 
inspector, whom large experience sup- 
plemented by years of study from vari- 
ous view points make them fair impar- 
tial critics. 

The old adage, that “an ounce of pre- 
vention is worth a pound of cure” is 
particularly pertinent in this connec- 
tion; all employers of labor recognize 
that there is some responsibility resting 
upon them and in order to assist in 
sharing the burden, they take out Em- 
pleyers Liability Insurance; whether on 
plant elevator, or other forms the same 
protection is gained, and while being in 
possession of such indemnity does re- 
lieve him of cost of accidents, suits, 
etc., it does not eliminate the fact that 
he must contribute as far as possible to- 
ward the safety of his employees; this 
form of insurance though not of many 
years growth, is to-day one of the most 
important in the profession, and is daily 
becoming more important being prob- 
ably the only kind that is of real value 
to an employer of labor. The loss of 
worry and insecurity alone is of great 
worth to the employer carrying Liabil- 
ity Insurance and there should always 
exist between him and the Insurance 
Company the closest harmony, as thei: 
interests are almost identical. 

Let him that has liability insurance 
now continue it; and he that hath it 
not, get it to-day. 


Lloyd to be Underwriter. 





Krank B. Gloyd is to be underwriting 
manager for the newly formed Western 
Casualty & Surety Company of San 
Francisco. The organization has a capi- 
tal of $250,000 and a surplus of $100,000. 


FIELDS OPEN FOR DEVELOPMENT. 


Superiority of Corporate to Personal 
Bonds—New Opportunities For 
Fidelity Insurance. 


(Contributed by M. M. Townshend.) 

In our former article we placed the 
burden of “Non-Production” by rural 
agents of the surety companies on the 
institutions themselves, but now that 
they are showing more interest in the 
local agencies let us ask for the hearty 
co-operation of the local representa- 
tives. 

It has not been possible to furnish 
special agents to cover the entire field, 
30 the companies have done the next 
best thing by supplying their agents 
with educational and advertising mat- 
ter, designed for both the public and the 
agent. This matter has been carefully 
prepared by experienced men, at great 
expense, and it shows on the one hand 
the advantages of corporate suretyship, 
and on the other where the business 
may be found and how to solicit it. 

The surety department of some agen- 
cies is the small end of their business, 
because they give it but little time. 
Would not their fire, liability, or othe 
lines of insurance occupy a similar posi- 
tion under the same circumstances? 
The lines that are profitable to agents 
have been made so by development. 
People had to be educated to the fact 
that they needed the protection afforded 
by insurance; the same rule, of course, 
applies to corporate bonds. The very 
unfamiliarity of corporate suretyship in 
a community proves the virginity of the 
field, while the severe competition in all 
lines of insurance in this same locality 
illustrates how the established classes 
are overworked. The protection of cor- 
porate surety bonds is just as necessary 
to the people as any line of insurance. 
The possibilities of this business in such 
places, is, therefore, greater than the 
lines that are already developed. 

Personal bonds are possible mainly 
because someone is trying to save at his 
friend’s expense and we are sure that 
no self-respecting man actually desires 
to do this. 

In every county seat and important 
town, hundreds and thousands of per- 
sonal bonds are filed annually, just be- 
cause people do not realize what it 
means to ask their friends to sign 
bonds, and because their friends do not 
understand what it means to them and 
their families to be accommodating in 
this particular. 

An examination of the bond registers 
in many Probate or Surrogate Courts 
will reveal the fact that personal bonds 
are greatly in the majority. 

Where this state of affairs exists, it 
shows that missionary work is needed, 
and that some agent is losing a good 
opportunity to build up a _ profitable 
business. 

Many public officials still furnish per- 
sonal bonds, because they do not realize 
the evils of the practice. Personal sure- 
ties are in a position to and often do 
exercise an improper influence over 
these officials; besides it may prove em- 
barrassing even in the distant future by 
having to reciprocate. It would be far 
better to furnish corporate bonds and 
be independent. 

Fidelity bonds are needed by every in- 
dividual, firm or corporation employing 
persons in positions of trust. Men often 
think it unnecessary to bond these 
trusted employes, because of their con- 
fidence in them. This is just the reason 
they should be bonded, for without this 
confidence they would have no opportu- 
nity to deceive. 

Furthermore, while most men are 
honest under even trying circumstances, 
experience shows that all are human 
and some do yield to temptation in the 
hour of adversity. 

Most defalcations start in = small 
amounts with every honest intention of 
the borrower to “pay back.” The penal 
records show how most of these trans- 
actions end. 
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It is also considered by many an un- 
favorable reflection upon a man to bond 
him. It is, on the contrary, the highest 
form of recommendation, since only 
those with clear records can obtain cor 


porate bonds. 
In building and construction work a 
corporate bond is the highest form of 


approval of the contractor’s reliability, 
competence and responsibility, and th: 
best security for the owner. 

If personal sureties are able to and do 
pay claims under their bonds, it fre 
quently means the financial ruin of one 
or more individuals, while corporate 
sureties remove this burden from the 
community 


Personal suretyship is the stronghold 


upon which to direct your assault and 
the printed matter above referred to 
is excellent ammunition, but it cannot 


be expected to hit the mark unless pro 
perly directed by the man behind it 


STRUCK A POPULAR CHORD. 
Others Think Robert B. Armstrong 
Might Better Cease Existing on 
Former Treasury Connection. 
Chicago, Sept. 27 (Special Correspond- 
ence).—The editorial in the Eastern Un- 
derwriter of last week anent Robert B. 
Armstrong, president of the Consolidat- 
ed Casualty and also chief factor in 
Everybody's Corporation of Chicago, has 
struck a responsive note among casualty 
men of this city. 5 





Mr. Armstrong personally is a com- 
panionable man and has many admir- 
able qualities. As a newspaper man 


here, out in Iowa and later in New York, 
he was a success. His friends have 
condoned many of his mistakes as due 
to an exaggerated ego. Mr. Armstrong’s 
whole play is on the fact that he was 
cnce assistant secretary of the Treasury 
under Secretary Leslie M. Shaw. In 
the stock selling propaganda conducted 
by the Consolidated 
the big talking point. 
in evidence from Roosevelt, Cortelyou. 
Shaw, and other celebrities written at 
the time Armstrong retired from the 
Treasury department. A Roo 
velt’s autographed photograph that the 
President gave Armstrong is 
stock selling device. 





asualty, that is 


Letters are put 


copy oft 


another 


Mr. Armstrong has been abused in 
many cases unjustly and those who 
wanted to wipe him off the earth have 


resorted to unfair methods. He applied 
for admission to the Union League Club 
here and prominent casualty men ap- 
peared before the membership commit- 
tee and he was rejected. 

Mr. Armstrong had the sympathy of a 
good coterie of business men in this cit 
largely because of the abuse and per 


sonal reflections made. Yet these same 
men have seen the “assistant secretary 
of the Treasury” talk indulged in so 
freely that Mr. Armstrong’s judgment 
lias been discredited Robert B. re 
lied on his former official position as 
the open sesame to Chicago’s pocket 


books but it was not the key to private 
exchequers. Chicago is tired of Mr 
Armstrong’s Washington, D. C., line of 
talk. It would like to see him get down 
to the substantial. 

The Everybody's Corporation prospec- 
tus strikes any thinking business man 
as sheer nonsense and merely a bola 
scheme to pull dollars out of people 
who want to get rich quick. 





Frankfort’s Latest Offering. 
An unlimited health policy has newly 
been 


placed upon the market by the 
Frankfort Marine, Accident & Plat: 
Glass Insurance Co.. of which C. H 


Franklin is the United States manager 
The contract is most liberally drawn. in- 
demnity being provided from one day to 
the end of life. The benefits are large: 
the premiums modest, and the protec 
tion behind the policy undoubted In 
its latest offering the Frankfort has is 
sued a contract that should make num 
erous converts to the gospel of health 


t 
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GUARANTEEING BONDS. 


Trust Company of Delaware Under In- 
vestigation by Post Office 
Authorities. 

Upon the technical charge of “using 
the mails to defraud,’ Henry M. Lewis, 
manager, secretary and treasurer of the 
National Trust Company of Washington, 
D. C., and of the National Trust Com- 
pany of Delaware, was placed under ar- 
rest some days ago. 

The purpose of the Trust Company 
was to guarantee the stocks and bonds 
of unlisted corporations, the scheme be- 
ing as follows: 

A preliminary fee of 1 per cent. on.the 
capital of the company seeking the Na- 
tional Trust Company’s guarantee was 
first collected. Then as the company 
sold its bonds under the Trust’s guar- 
antee it paid to the Trust out of money 
so received a percentage based on the 
life of the bond. A bond that matured 
in 60 years cost 10.51 per cent. to insure; 
a 50-year bond cost 15.68 per cent., and 
so on, the percentage increasing as the 
life of the bond decreased, so that a 20- 
year bond cost 46.14 per cent. In other 
words, the company sold its bonds, — 
the percentage of guarantee to the Na- 
tional Trust, pocketed the remainder 
and the trust company obligated itself to 
redeem the bond at par when due, if 
necessary. The plan is said to be finan- 
cially sound, for the percentage of insur- 
ance invested and reinvested, with inter- 
est compounded, would at the end of the 
period amount to the sum guaranteed. 

“About a year ago the Postoffice De- 
partment received a statement from the 
Cresco Corset Company, of Springfield, 
Mass, that it conducted negotiations by 
mail with the National Trust Company 
for the guaranteeing of its securities. 
To its suprise, after hearing that the fee 
would be $500, negotiation lapsed, but 
a communication was received from the 
Mutual Securities Company, of Balti- 
more, offering $100 for a 30-day option 
on the sole right to seil the Cresco Com- 
ag bonds if they were guaranteed by 
the National Company. The Cresco Com- 
pany sold the option for $100, and sent 
the $500 to the National Trust Company 
as the fee for guaranteeing its bonds. 
The Baltimore company ceased to exist 
soon after. 


“The Cresco Company sent detectives 
to investigate the companies, both in 
Baltimore and in Washington, but no 
evidence warranting legal action could 
be obtained 3ut the attention of the 
postal inspectors was drawn to the 


Washington company, with the eventual 
result of Mr. Lewis’ arrest. The inspec- 
tors charge that the alluring advertise- 
ments and the literature through 
the mails is so adroitly worded that its 
intent is to deceive. The books of the 
company show that the initial fee has 
been collected from 36 companies whose 
total obligations in bonds would have 
been $26,000,000. But only $5,000 of 
bonds were issued as guarante1. 
Among the correspondence found in Mr. 
Lewis’ office were many letters from 
Nevada gold mining companies, who de- 
sired the company’s guarantee for their 
bonds.” 


sent 


ever 


In New York. 


Accidents 





Compared with the month of Augus?, 


1908, the month of August, 1909, show- 
ed a marked reduction in the list of 
deaths and the casualties on the rail- 


roads and Greater 


New York. 
The total number of accidents for 


street railways of 


A- 


gust, 1909, was 5,049, as against 5,314 
for August, 1908. The largest number 
of those, as usual, were occasioned by 
negligence in alighting from cars. The 
number of these accidents is always 
greater in the summer months, when 
open cars are operated. 
Persons injured in 
dents in 1909 were 3,327, s 
duction of 12 in number 
ports for August, 1908. Passengers in- 
jured numbered 2,310 and 2,261 in Au- 
gust of 1909 and 1908, respectively. 


the above acci- 
showing a re- 
over the re- 


Forty-four persons were killed in Au-| 


gust, 1909 and 31 in August, 1908. 





NORTH AMERICAN 


Chicago Company Will Seek Commer- 
cial Business in New York—King, 
Scheide and Co., Managers. 


ACCIDENT. 





Scheide and Company, 


King, wideiy 
known to the local underwriting fra- 
ternity have been appointed managers 


in New York City, for the 
department of the North American Ac- 
cident Insurance Company, of Chicago, 
a high-grade corporation in every sense 
ot the term 

The Company promises to shortly “is- 
sue a new series of policies containing 
not merely the bestfeatures that may be 
found in existing policies, but several 
new benefits which will greatly popular- 
ize the Norih American among brokers 
and assureil.” 





BONDED FOR $2,000,000. 





Prior to the appointment of Hon. 
Lawrence O. Murray as Comptroller of 
the Currency, National bank examiners 
were not called upon to furnish fidelity 
bonds, nor were they asked to sub- 
scribe to an oath of office, neither ac- 


tion being specifically required by the 
National bank act. When Mr. Murray 
assumed office, he felt, that as a mat- 


ter of good administration, 
actually handle twice a year, nearly a 
billion dollars in cash, and pass on the 
valuation of nearly ten billion dollars of 
assets held by the National banks, 
should not only take an oath of office, 
but should give a bond to the Comptrol- 
ler of the Currency, in a substantial 
sum for the faithful performance of 
their duty. So every examiner now in 
the service has taken an oath of office 
required of all Government officials * 
* * and has given a bond to the 
Comptroller, in the sum of $20,000, for 
the faithful performance of his duty, so 
there are to-day outstanding and in force 
bonds given by the National bank ex- 
aminers in the penal sum of two mil- 
lions of dollars. 


the men who 


Bank Robbed of $3,000. 
Three thousand dollars in 
secured by robbers from the vault of the 
Neosho Falls State Bank, of Neosho 
Falls, Kans., some days ago. The loss 
is fully covered by insurance. A reward 
of $1,000 has been offered for the arrest 
of the cracksmen. 


cash was 


New Jersey Agency Appointments. 


Andrew K. Autolick, 
Equitable, Gabriel O. Kinnev. 
Atlantic City. Northwestern. Mutual, 
Herace H. Doll, New York City. Phila- 
delphia, Charles Dickenshied, Burling- 
ton ———_—_——_— 
The United States Surety Company of 
Baltimore, retires from membership in 
the Burglary Underwriters Association 
on the first proximo. 


Bankers Life, 
Camden. 








My earnest desire 
BOND. Ten years of« 
particularly qualifies me to serve you 


207 Pennsylvania Bidg. 
Philadeltphia, Pa. 
ROTH PHONES 





THE HIGHEST AIM OF THE SPECIALIST 
“BUSINESS OR PROFESSIONAL— 


In itself, the very act of singling out a specific line of endeavor is proof of I 
is to serve you intelligently when you require 
onstant endeavor for = best clientage in the United States 


GEORGE T. PARKER, 


IS TO EXCEL 


Urpose 


a SURETY 


SURETY BOND SPECIALIST. 
203-227 Colorado Bidg. 


Washington, D.C. 
PHONE, MAIN 3491 








commercial | 
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The (jeneral Accident 





FIRE and LIFE 


| C. H. BOYER, United States Industrial Department Manager | 


Assurance Corp. Ltd. 





| 


reputable Company, 
Company. 
Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance conducted along the lines of Industrial 
Life Companies. 
Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 
Railroad Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 


alpen form of Health and Accident Insurance issued by any 
and many forms not issued by any 


other 
other 
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Liability 


Plate Glass, Steam Boiler, 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 


THE FIDELITY AND CASUALTY COMPANY 


97 to 102 CEDAR ST., NEW YORK CITY. 


| EE SIE EN RT ee $ 8,649,885.66 
Capital and Surplus...........-.--. 3,011,834.00 
Losses paid to January 1, 1909.... 29,195,835.85 


This Company grants insurance as follows: 


Fly Wheel, Employers. 


. OFFICERS...... 
GEORGE F. SEWARD, President 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Public, Teams, Workmen’s 


Oollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 3rd Asst. Secretary 








INSURANCE 


NEW 


LIABILITY, BOILER, PLATE GLASS, ACCIDENT, DISABILITY, FLY WHEEL 


Casualty Company of Murerica 


HOME OFFICE, 


YORK 








T. J. FALVEY, President 





Home Office, BOSTON, MASS. 





JOHN GIBLON, General 


JOHN T. BURNETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding ~~ Insurance Company 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 512 Scheuer Bldg. 


Agent 


Surety Bonds * Burglary Insurance 











Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


OF INDIANAPOLIS 


SECURITY CASUALTY CO. 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 








LONDON (UARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office 
CHICAGO 


A. W. MASTERS 
Gen’l Manager 


Liability, Accident, 
| Health, Credit, Burglary 
and Sieam boiler 





Retablighed 1869, 





_*~-. J. Walters 


Resident Manager 


45-49 Cedar St. 


New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs,, ——-—— 
—-New England 
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TAX ON CORPORATION 


EARNINGS. 


THE 





The corporation tax law is open io 
the question of its constitutionality. The 
ncome tax was found to be unconstitu- 
ional by the Supreme Court. A tax on 
corporation earnings is a modified in- 
come tax. Why should not the court 
orush aside technical arguments, so 
hold, and decide against the law ac- 
cordingly? 

The proposed tax is called in the bill 
‘a special excise tax.” Giving it this 
lescription dces not alter the case. The 
‘ld illustration applies that you cannot 
make a horse a general by calling him 
.o. Wherein is a tax on the net in- 
omes of corporations less an income 
ax than one on the net incomes of in- 
lividuals? 

The idea of the President that the 
ax bill should be passed in order to 
yromote the supervision of corporations 
oes not appeal to us. Taxation is one 
hing. Supervision is another. Each 
subject is difficult by itself. Why 
should these two unrelated proposals 
be joined? Oz course the tax proposal 
may gain strength with the public from 
‘gs supervision purpose, but it is bad 
<tatesmanship in our opinion and bad 
judgment to carry any measure oth-r- 
wise than on its own merits. Take the 
case of the proposed supervision as it 
applies to insurance. Congress can con- 
trol by authority of the Constitution 
inter-state commerce. The Supreme 
Court has decided over and over again 
that insurance is not inter-state com- 
nerce. Congress has refused to author- 
ve federal supervision on that ground. 
Can Congress prepare the way for fed- 
eral supervision by passing a tax bill? 

Again, many corporations are purely 
{omestic—they do no inter-state busi- 
uess. Can Congress authorize directly 
or indirectly the supervision of such 
companies? 

Is it not about time that supra-consti- 
tutional proposals should be looked at 
askance? 

Let it be said in the matter of super- 
vision that supervision properly e- 
scribed in and guarded by law with pro- 
visions for recourse to the courts is 
often abused by the bureaus set up to 
conduct the supervision. What may be 
expected of supervision that is not so 
guarded ani which Congress cannot 
pass laws to control or limit that will 
be constitutional? Supervision officers 
and bureaus legally established tend al- 
ways to extreme methods. Will not 
the tyranny of such officers and bu- 
reaus established outside of law tend to 
vecome unbearable? 

There is not much use in these semi- 
socialistic days in talking about in- 
equalities in taxation—in basing argu- 
rents on the lack of equity in this or 
that proposal. Taxes are levied by the 
states on subjects which can be easily 
reached; those hard to reach are more 
or less let alone. Insurance is taxed on 
all its transactions, and so taxed :n 
practically every state in the Union. 
The companies pay a tax somewhere 
on the premium on each policy issued. 
Insurance is muleted in this way on 
each process of trade, a system so bad 
that it is not attempted in any other 
Cirection excepting in New York as 
re‘pects stock exchange transactions. 
The system is bad, but it stands be- 
cause insurance interests and stock ex- 
change interests can be reached and the 
pay streaks are rich. Yet inequalities 
and inequities ought not to be sanction- 
ed, and the time has not passed when 
voices may not properly be raised in 
protest against them. 

In the given case the inequalities are 
zross. corporation enterprises are to 
be taxed. The same enterprises car- 
ried on by individuals or copartner- 
ships are not to be taxed. Why tee 
difference? Wherein lies the justice of 
the proposai? 

Again, in all proposals for an income 


tex pure ani simple a socialistic feat- 
ure is always present. The man whose 
net income is, say $5,000 only is to go 
free. The man whose net income is 
more than $5,000 is to be taxed on ihe 
excess. If that is not pure socialism, 
what is it? But mark the difference. 
The man wh» has any income whatever 
from stock holdings is to pay indirectly 
a tax of 1 per cent. under the present 
proposal at Washington. It matters 
rot whether his stocks are up as col- 
sateral, whether he owes on them 19 
per cent. of their value or 80 per cent. 


of their value, the whole value less an |. 


criginal small exemption to the stock 
company is to be taxed as if his hold- 
ings were free and clear. 

We assert without hesitation that 
for these and other like reasons the 





}roposed tax will prove inequitable and 
should not have found a place on the 
statute books of the nation. 

There are people doubtless who ve- 
lieve that corporations are largely 
beneficiaries of the general governmeat 
in the matter of tariff protection, and 
that for this reason they can afford tuo 
pay taxes. The argument is specious. 
Corporate epierprises are no more pro- 
tected than the enterprises of individ- 
vals. Both stand on the same footing. 
Moreover, Mr. Aldrich, as I believe, 
end his Committee, and Mr. Payne and 
mis Committee were long engaged in an 
arduous effort to find out the actual dif- 
ference between the cost of production 
in this country and in other lands. They 
were not, as I believe disposed to pro- 
mote duties higher than is necessary tu 
about balance up against the differ- 
ences ascertained. They were not pro 
moters of trusts that selfishly prey 
upon the puble. American manufac- 
turers as a rule, as I believe, asked for 
nothing in tariff revision but fair 
things, and the Committees of Con- 
egress composed of honorable as well as 
abie men, were disposed to yield to 
them nothing that was not fair. If 
this be true, why should corporations 


ba looked at with disfavor in this mat- | 


ter, and be subjected to illogical taxes 
and measurably at least to vexatious, 
unnecessary and largely illegal super- | 
vision from Washington?—President | 
Seward, in the Fidelity & Casualty.Com-| 
pany’s “Monthly Bulletin.” 





READY FOR BUSINESS. 


The First Mortgage Title and Insur- 
ance Company of New Jersey, located at 
Passaic, which was incorporated by cer- 
tificate filed in the New Jersey Insur- 
ance Department last month, has been 
licensed to transact the business speci- 
fied in its charter, namely, against loss 
or damage on account of encumbrance 
upon or defects in titles to real property, 
and against loss by reason of non-pay- | 
ment of principal and interest of bonds | 
and mortgages. | 

The company commenced business 
with a paid-in capital stock of $250,000 
and a surplus fund of $50,000, and has 
made the requisite deposit of $50,000 in | 
bonds with the State Insurance Depart- 
ment for the benefit and security of its | 
policyholders. 


New Jersey Agency Appointments. 





American Assurance, Claude C. Cham- 
bers, Newark; Morris Green, John BE. 
Imlay, Jersey City. American Live, 
Stock, J. F. Imhoff, Glassboro; Edward 
C. Carpenter, Morristown; Elston M. 
French, Plainfield; Ashton & Crispin, | 
Swedesboro. Continental Casualty, C.| 


W. Jones, Newark; B. A. Killough,| 
Plainfield. Great Eastern Casualty & 


Indemnity, Wilson Taylor, Hoboken. | 
National Security, Emanuel Co., Long! 
Branch. North American Accident, Ira| 
Cooper, Passaic; Ruykhaver & Sisnae) 
stein, Jersey City. Traders, John W.)| 
Sage, Newark. United States Casualty, | 
Arthur Lenssen, Jr., Bnglewood. United 
States F. & G., Allen & Shults, Hights- 
town. U. S. Health & Accident, L. J. 
Shifflette, Newark. 





have you to offer? 


Will buy or absorb the subscriptions to stock in 
a Casualty Insurance Company where for any reason 
the organizers desire to sell or abandon plans. 


What 


Strictest confidence assured. 


BOX No. 17 


EASTERN UNDERWRITER 








BONDS—CASUALTY 











or Casualty business 


Agency connection 


AGENTS 4 Can command Bond 
IF Are seeking an 
a Are not representing 
you 


another like Company 
Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 











The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








AcciDt*T WN SUpawcr comPIM? 
of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 








KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
—————-Each Week 

Subscription $3 Per Annum 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


Capital. . . . . $500,000 
Total Assets, April 1.1909 $1,427,564 
Surplus (Policyhoiders) $714,598 
S UPERIOR OLICIE 
y P 
ATISFACTORY Ss 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 














CUNNINGHAM & CO. 


1 LIBERTY ST. 

New York City 
GENERAL AGENTS 
Personal Accident and Health 
Department of 
The 


COLUMBIAN 
NATIONAL LIFE INS. CO. 


of Boston, [lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 








Home Office, 
PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Sex 








Cou 
miscellaneous 
ments 
Fidelity Bonds guarantee- 
ing the honesty of em- 
ployees in positions of 
public and private trust 


We have desirable territo 


rt, and covering all 
require- 





THE AZ. TNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 
EXECUTES :—-Surety Bonds, Contractors, ISSUES :—Burgiary Insurance Policies 


Pilate Glass Insurance Policies 
Personal Accident 
and 


Policies 


Health Insurance Policies 


for Agents and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK 








































September 30, 1909. 





THE EASTERN UNDERWRITER. 


UNITED SURETY COMPANY | iiamGi-tes-ba tian 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
BALTIMORE,MD. 














W. O. JOHNSON, President 
ROOKERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 

JOHN B. MURPHY, A . . 
RESIDENT VICE-PRESIDENT Address President’s Office 
New York Officé, 84 William Street. J. B. SELLS, Assistant to President 


- TELEPHONE 1770-71 JOmN. 











The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional record 
for 29 years for Low Rate of Mortality, Prompt Payment of 
Claims, Economy of Management, Security of its Funds and 
Satisfactory Results for its Policy Holders. 








The Great Western Life Insurance Co. 











KANSAS CITY, MISSOURI, U. S. A. 4 Gross Assets January 1, 1909, . - - $13,502,474.51 
ERNEST E. CLARK, President 
DESIRABLE TERRITORY CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
AVAILABLE TO KEEN, a EE aT = GEO. HAYWOOD, General Agent, Albany, N. Y. 








ACTIVE, RELIABLE 
SOLICITORS 





—  , The Southern States 


JAMES CHAPPELLE, Li f e pt ne 


SECRETARY 
T. A. NORRIS, WILMER L. MOORE 
PRESIDENT 


AGENCY SUPERINTENDENT 


LIBERAL COMMISSIONS 


THOROUGHLY 
UP-TO-DATE POLICIES 





CORRESPONDENCE STATE 
DIRECT WITH THE COM- —— 
PANY SOLICITED 


Desirable territory available. 
Policy contracts up to date. 
Liberal Contracts to Agents. 






































General Offices: ATLANTA, GA. 


STOCK SALESMEN || BAY STATE MUTUAL 
ee 1 LIFE INSURANCE CO. 


One Million Dollar Casualty and Life 1033-41 Drexel Building 
Insurance Company. PHILADELPHIA, PA. 


Biggest in the South. 














Speak 


to each man 


ee ag 


























personally who 
reads this ‘‘ad’’ he 


would be anxious to rep- 
Home Office in Memphis. 


500 strong letters of Endorsement LIFE, HEALTH AND 


from Stockholders among leading 


resent a ( ompany that has 


unquestionably the most attractive 








proposition in insurance circles to-day? Bankers, Manufacturers and Mer- ACCIDENT INSURANCE 
chants. 
Unquestionably because Write with references, present and WANTED: 
; 2 R ae ‘ A past connection, to 

recognized authorities on insurance have declared it to State and District Managers on a renewal 

‘ 2 i 5S Ut ME c prs 4 
be absolutely one of the best and’ safest investment oppor- Great Southern Insurance Company contract that will build you up a large 

tunities ever placed before conservative business men. and profitable income. Address 


Field Headquarters 























Those who possessed the initiative to James Bldg., Chattanooga, Tenn. Agency Depariment 

investigate our offer are now representing this Company. They agree that or 1033-41 Drexel Building 

t is the most remunerative agency selling proposition in Memphis Trust Bldg., Memphis, Tenn. Philadelphia, Pa. 

the country 

IF The success of others COULD 
hould arouse you to action. Act QUICK! Call on T S bd 
me NOW If unable to do so, a letter will suffice and be considered h cranton ] # nsurance () 
e + 





W. E. A. WHEELER, President 


UNION NATIONAL LIFE 
INSURANCE COMPANY 






wants a Strong Stock Mani to work 
out of the office on H ome-Office Leads 
















Home Office The Company has produced nine millions of paid-for business in eighteen months. 

i ildi This is an unusual opportunity for a man with character and ability, who can demonstrate 

Pennsy Ivania Building his record as a high-class producer of large contracts, as the Company was organized by 
PH | L A D EL PH IA the potential men in twenty of the largest corporations in Pennsylvania, whose influences 


extend over several states. 






PENN’A asnieyaasaae 








Address, with record and references: 


BUT JEFFERSON WALLACE, Sup’t Agencies 
SCRANTON, PA. 





















